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Record Crowds Flock to Big Chi icago Show 





HOTEL EXHIBITS 
AT CHICAGO DO 


RUSH BUSINESS 


Car Displays in Lob- 
bies Attract Much 
Attention 


Special to the Automotive Daily News 
HICAGO, ILL., Jan. 28. 
—There are a number 
of attractive hotel shows 
holding forth this week in 
pegniceso and all of them ap-| 


‘to be doing a rushing) 
isiness. — 


very fine showing of Willys-Over- 
land products. The Whippets four 
and six are being shown in all their 
varied body models. The Willys- 
Knights are also on view. This 
Willys-Overland exhibit was crowd- 
ed on Sunday afternoon and packed | 
Sunday evening. 

At the Stevens General Motors 
is holding a consolidated exhibi- 
tion of its various units. Every- 
thing is on view here, from the 
smallest Chevrolet to the biggest 
Cadillac, and it would take an ex- 
tra Scotch pocketbook not to find 
something to suit it here. This 
exhibit was crowded all day Sun- 
day, and there seems to be no let- 
up today. 

At the Blackstone the Graham- 


(Continued on page 4) 


PINES WINTERFRONT 
PREDICTS BIG OUTPUT 


At the Sherman House there is a! 


Chicago’s 1929 Show: View of Car Exhibits 





(Photo by N:z ations al Photograph & Adv. Co.) 


N. A. D. A. Meeting 
_ At Chicago Draws 
Large Attendance 


Special to the Automotive Daily News 

Chicago, Jan, 28.—Directors of 
the National Automobile Dealers’ 
Association met in executive ses- 
sion this morning as a prelude to 
the opening of the convention, 
scheduled for this afternoon. The 
morning session was a closed one 
and General Manager C. A. Vane 
said nothing would be given out 
until after the meeting. 

The convention gives every 
cation of being one of the most suc-| 


| 
| 
| 
| 


| 


indi- 


Graham-Paige Production 





Tops Year Ago by 350% 


Studebaker Host 
To 600 Dealers 


qq 
| 
| 


And Distributors 


Chicago, Jan. 
600 Studebaker dealers and dis- 
tributors gathered at the Palmer 
House tonight as dinner guests of 


28.—More than | 


HICAGO, Jan. 28.—Announce- 
ment that Graham-Paige pro- 
duction to date in 1929 is three 
and a half times what it was for 
the same period in 1928, was made 
at the Graham-Paige luncheon to 


dealers at the Palmer House this 


noon. 

Seven hundred guests heard the 
news read by F. R. Valpey, general 
sales manager. To and including 


| January 26, the production was 4,- 
| 264, compared with a total of 1,192 





SHOP EQUIPMENT 


SECTION AGAIN 
PROVES POPULAR 


Attendance Both Satur- 
day and Monday 
At New Tops 


HICAGO, ILL., Jan. 28.— 
After playing to the 
biggest opening day crowd in 
Chicago Show history, the 
Coliseum exhibition _—pro- 
ceeded to break Monday rec- 
ords here today. By 3 o’clock 


| in the afternoon more people 


had jammed their way past 
the turnstiles than ever had 
attended a Monday show be- 
fore. 

This was Engineers’ Day, and @ 
notable gathering of the men who 
| design our cars and their equip- 
ment was in attendance. The 


new offerings of all the companies 
| were under the critical gaze of the 
| men who know all about it. 

The shop equipment section 
proved a magnet for the crowds, - 
as it did last year. This section is 
closed to the general public until 
5 p. m., in order to give the trade 
a better chance to inspect the 
latest offerings of the equipment 
makers undisturbed. However, as 
soon as the equipment section is 
thrown open to general entrance 
the general public throngs in to 
watch the machines and devices 
designed for use in the service de- 
partment in actual operation 


Chicago, Jan. 28—Due to the cescty] ever held. Mr. Vane said| the company. Enthusiasm ran | for the first twenty-six days of) under shop conditions. 
great increase in the use of built-in' he had the assurance of dealers; high, and the air was_ electric 1928. The total is already 2,767) ‘The weather is clear and cold and 
automatic winterfronts, Pines Win-|that they would attend at least| With the general belief that 1929 | More than for the whole of January | this has served to stimulate attend- 
terfront Company officials say that|1599 strong. The convention will| is another Studebaker year. last year, and equals the produc-| ance. However, even zero weather 


March and April, formerly the low- 


be guided by President Warren E.| 


A. R. Erskine, president of Stude- 


tion to February 23. Employment 


or storms will not keep this enthu- 


est points in production of the year, | Griffi : ! baker, graced the center of the| Of the three principal plants in De-|sjastic gathering away from a show 
- . : , riffith, who _ steppe int the > : pei me ee : > : 
will set an all-time record in 1929 tepped ° speakers’ table. P. G. Hoffman,| €oit, Wayne and Evansville totals’ that offers the newest productions 
for any two months in history (Continued on page 6) | vice-president in charge of sales, | 6,892, or 4,053 over last year’s figures. | of all the automotive manufacturers. 
| selected as toastmaster, addressed Speakers at the luncheon were 


Final Aalil Looms on | 


e The guest speaker was. Knute poration, and Robert C. Graham, the Chicago Show: If you 
Parker Bus Control Bill Rockne, the famous Notre Dame’ Vice-president. Besides the speeches have any news please 
there were two movietone films, one 


By FRANCIS P. DAILY 


ASHINGTON, Jan. 28.—Final | ent session of Congress, which ad-/| Rockne pointed his talk with many analyzing the mechanism of the ters, Wabash 7225 or 7226. 
assage of “he Parker bill, | /°U%™S March 4. |lessons drawn from his experience | Graham-Paige four-speed transmis- , 
pe r s "7 4 The committee at an informal! as a football mentor and was given| sion. 
authorizing governmental regula- | session on Saturday, Representative |a rousing welcome by the assem- 


tion of motor buses in interstate 
transportation of passengers and 
permitting competition with steam 
and electric railways, will be urged 
this week, Automotive Daily News 
was informed exclusively taday. 

Representative James S. Parker 


of New York said that an executive | 


meeting of the House Interstate and 
Foreign Commerce Committee, of 
which he is chairman, will be held 
within the next few days, at which 
formal action will be taken. 

This will be followed by the 
measure being reported out to the 
House and placed on the calendar 
for early action. 
the lower chamber, Chairman Park- 
er feels confident the measure will 
face little or no Opposition in the | 
Senate, and will be enacted into 


; Commission, 


| that the new bill be rewritten ad 
| 
| 
| 
| 


| 


law in the final days of the pres- 


Parker said, agreed to the recent 
request of the Interstate Commerce | 
which suggested that 
the language of the bill should be 
reworded so as to clear up ambig- | 
uities and define more accurately 
the discretionary power of the reg- 
ulatory body. 

The commission recommended | 
reworded to permit motor bus com- 
petition on routes paralleling rail- 
road or electric railway services. 

Representative Parker said that 
all interests concerned appeared in 


concord as to the I. C. C. recom- | 


|mendation, and that the committee 


Once enacted by | 


| 


undoubtedly would vote to revise 


|the measure accordingly. | 


The bill differs in some respects | 
(Continued on page 4) 


the gathering, briefly outlining ac- 
complishments of the last year and 
what he expected in the way of de- 
velopment and progress in 1929. 


football coach, who delivered one of | 


his smashing talks on team play as 
the fundamental essential of an ef- 
ficient sales organization. Mr. 


blage. 


Willoughby Heads 


Chicago, Jan. 28.—D. J. Wil- 
loughby has been appointed gen- 
eral sales manager of the Pierce- 
Arrow Motor Car Company, it was 
announced here today by George 
E. Willis, vice-president in charge 
of sales of that company. Mr. 
Willoughby comes to Pierce-Ar- 
row from the Studebaker organi- 
zation, which he has served for a 
number of years in various capaci- 
ties, his latest being that of man- 

ager of branches. 


George Bird, president of the Bird- 
Sykes Company, Chicago distribu- 
tor; Joseph B. Graham, ‘president 
of the Graham-Paige Motors Cor- 


showing the principles of the 
Graham-Paige Legion, a world-wide 
honorary organization, and another 





O MANUFACTURERS 
AND DEALERS at 


telephone it to the Auto- 
motive Daily News Chi- 
cago editorial headquar- 











Willys-Knight, Whippet 
Sales Gained 89% in 1928 


{ 


Pieree-Arrow Sales 


| 





HICAGO, Jan. 28.—Sales of 

Willys-Knight and Whippet 
ears for last year amounted to 
$300,000,000, giving the organiza- 
tion its greatest year, according 
to an announcement made at the 
Palmer House, where the Willys- 
Overland organization has estab- 
lished headquarters for the show. 
Registration of Whippets 


Willys-Knights during 1928 showed| months of the year as were 
an increase of 89 per cent. over the| out during 
giving the organ-| 


(receding year, 


| Overland 


| ization first place in point of per- 
|centage increase in new car 
| trations, 


regis- 
it was declared. 

In compiling this record Willys- 
reached a monthly pro- 


duction of 43,000 cars, being the 


third motor car organization to at- 
{tain this distinction. 


Production plans for 1929 call for 


la car building schedule to turn out 
and|as many cars during the first six 


turned 


the twelve months of 


1928. 
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! Heard in the Hotel Lobbies at Chicago 





— ® 


HICAGO, Jan. 28.—John N. wil-| recat os Mr. Bendix -s 
. : lieves safety equipment, suc 
lys, —— Graham and Colin | 55 four-wheel brakes now universal 
Campbell were noted in the Palmer’ on American cars, will be the basic 
lobby, looking over with pardonable development of the next few years. 
* ” . 


pride the attractive exhibit of | George E. Willis, vice-president in 
Whippets and Knights. Mr. Willys charge of sales for the Pierce-Arrow 
is a strong optimist on 1929. He! Company, was buttonholed for a 
believes it will be the greatest year! moment in the lobby of the Stevens, 
ever, with export business reaching | eens ear ue pod rc — 
sone ‘ F | nization. , is say a e 

the million mark in vehicles sent | new Pierce-Arrow models have re- 
overseas, |ceived the most remarkable dealer 
| and public acceptance in his expe- 
Saw Vincent Bendix for a mo-/rience. Orders from dealers have 
ment, full of enthusiasm and been running ahead of even the re- 





* > * 





———— 








In Philadelphia 


The Daily News Again 
Showed the Greatest 
1928 Gain 


1,086,890 Lines 


Two years ago we cautioned advertisers and 
space buyers to closely watch the changing news- 
paper situation in Philadelphia. We repeated 
that caution with emphasis one year ago. The 
transition is still taking place. 


Philadelphia's big and only tabloid—the DAILY 
NEWS—has built an enviable record of accom- 
plishment for 1928—and is looking forward to 
a 1929 of even greater achievement. Here is the 
complete lineup of Philadelphia gains and losses 


for 1928: 
DAILY NEWS GAIN 1,086,890 LIN 


Bulletin ..... = 411,451 ™ 
Record ...... LOSS 534,089 “ 
Eve. Ledger .. - lee Co 
Public Ledger. “ 1,339,203 “ 


Inquirer “ 1,406,309 “ 


Philadelphia's most representative retail outlets 
have found that the DAILY NEWS produces best 
at a lower-per-unit-sales cost. Good news travels 
fast with the result that on many Fridays we are 
compelled to leave out several pages of local 
advertising despite larger issues. Local adver- 
tisers know values. On keyed national copy we 
are told that the DAILY NEWS stands well up 


front as a low-cost prolific producer. 





The PHILADELPHIA DAILY NEWS 

jumped from 50,000 to almost 160,000 

(A. B. C.) in three years—and is grow- 

ing each month minus premiums or 

other hothise circulation schemes. It 
goes into the home. 











The PHILADELPHIA DAILY NEWS can be a 
valuable asset on almost any account seeking 
greater Philadelphia volume in 1929 at minimum 


cost. 
Our nearest office will gladly explain the interesting 


DAILY NEWS story and tell you about 
DAILY NEWS co-operation. 


DAILY & NEWS 


CHICAGO 
Chas. H. Shattuck 
283 N. Michigan Ave. 


NEW YORK 
Macfadden Publications 
Graybar Building 








markable record established at New 
York. 
aa + + 

In the lobby of the Stevens yester- 
day we happened upon a group of 
youngsters, Chris Sinsabaugh, F. Ed 
Spooner and Jack Kerrison of Bos- 
ton. All three of these boys seem 
to have been putting in their time 
getting younger during the last 
twelve months. 

* * a 

R. T. Hodgkins, the new general 
sales manager of Durant, blew into 
town on Saturday. He is enthusias- 
tic over the Durant outlook under 
the new executive line-up, and is 
| losing no time in getting his shoul- 
der to the wheel. 


* * * 


I. J. Reuter, president of Olds- 
mobile, was observed in the lobby 
of the Stevens taking a look at the 
handsome Olds models, which are 
one of the features of the General 
, Motors exhibit at that hotel. Mr. 
| Reuter says that the 1929 models 
all along the line are a triumph 
| for the engineering fraternity. He 
thinks that the engineers have 
| brought the car as a whole to a 
balanced perfection never before at- 
| tained. 











> > - 


In the lobby of the Blackstone | 
yesterday we chanced to see Rus-| 
|sell Gardner, president of the} 
|Gardner Motor Car Company, and | 
|G. M. Williams passing through at} 
| the same moment. The coincidence 
flies in the two great believers in| 
eight-cylinder power plants deco- | 
‘rating the same lobby at the same 
| moment. 


. , > 


| Saw W. S. Isherwood of AC Spark | 
| Plug Company in the lobby of the 
Stevens. He sees a great 1929 ahead | 
;not only for his own organization, 
but for the industry in general. 
| AC is consistently breaking produc- 
}tion and sales records month by 
| month, ee 
R. S. Cole and Fred Dickinson are | 
jat the Stevens and putting in| 
; about twenty-five hours a_ day.| 
| These are stirring days in the Hupp | 
| Organization, with its new member | 
jin Cleveland to get under way and 
| bring up in the way it should go. | 


| 
} 
} 
| 


Control Is 98% 


cars in each price 


fills 


| easy, effortless steering de- 





| bile show 
| ners’ show so closely. 
| to see something humorous in their | 


|ably less obvious than it may have | 


_ koey 
Prospect 
— Knows 


| Dealers selling the finer motor 


that “‘steering by Gemmer’”’ ful- 


every requirement for 


manded by their prospects. 


(SMOOTHER STEERED WHEN GEMMER GEARED) 





SPARKS from the SHOW 


Cars and Cans 


er * * 
Rumor Market 

= * * 
Prosperity 

2 * * 


Splendor 





Walter Boynton—at Chicago 











T JUST happened that the Canners’ convention was in 
session at the Stevens the week preceding that of the 
Automobile Show, so the exhibition hall was full of canning 
machinery and other equipment appropriate to the industry 
of preservation. All of this, of course, had to be moved out 
in record time, to make room for the General Motors exhibit 
in the same space. Things move so fast in this present day 
that the job of shifting carloads of show material is just 
a tnatter of routine. The material of interest to the can- 
ners and their friends went out and the handsome exhibit 
of General Motors went in. It was a job that called for the 
best kind of planning and co-ordination, but it was accom- 
plished within a few hours. * 


Some people have suggested that | 
there is a curious association of 
ideas in the fact that the automo- 
should follow the can-| 
They affect 


the public, is staged in a Roose- 
veltian setting. Among other fea- 
tures is a large rapid-fire oil 
painting of the late President, 
painted at the period of what 
“Mr. Dooley” was wont to call the 
“Cubian” War. Students of his- 
tory may recall that President 
Roosevelt made occasional refer- 
ences to this conflict, not omitting 
the immortal days of the San 
Juan Hill incident. 

* . 


close association. This is consider- 
been a few years ago. The can and | 
the automobile have been divorced | 
for a good many years now, except | 
when an occasional typographical 
error brings them together again. | There has been no sagging in the 
i |} rumor market, which has been in- 

Marmon’s new Roosevelt has | volving almost every company and 
been put on display in the Hotel | executive in the industry. One that 
Auditorium, which was old when | has very strong persistence is to the 
T. R. was young. It is a case of | effect that a well-known make of 
spring in the lap of winter. The | cars is to be disconfinued; another 
exhibit, which is attracting the | is that the number of lines now 
attention of both the industry and | on the roster of a foremost manufac- 
- - | turer will be materially reduced; and 

| Still another that a very well-known 
| executive will be announced as a 
| brand-new principal executive of 
;one of the big motor companies. 
| Official confirmation of most of the 
|} rumors afloat is lacking, but what 
| denials have been made have some- 
| what lacked vigor. It is an even bet 

| that the three bits of gossip hinted 
. Féeeu%23 | at will be found in the very near 
ae i: ¢ |future to have had a very firm 
| foundation in fact. 
a + 


> 


Cha Doe el a 
ot tae hee S 


< . te 
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| Whenever automobile men get to- 
|gether, particularly if they happen 
|to be connected with the same in- 
iterests, they gossip. In the head- 
|quarters, in lobby groups at the 
{hotels and around the tables at the 
|clubs the reports fly thick and fast. 
| Changes in the other fellow’s policy, 

detailed plans and promotions and 
|demotions are discussed and defi- 
jnitely settled. It needs a good sieve 
| and a steady hand to separate the 
|probable from the impossible. Curi- 
ously enough, some of the rumors 
ithat have of late materialized into 
lfact have in their beginning looked 

like impossibilities. The shifts in 

the industry are bewildering in 
{their number and in their rapidity. 

> * . 


Rio coreg -* 











whew Sma 


Steering 


| A general atmosphere of prosper- 
|ity pedvades the show, plus a gen- 
}eral expression of optimism. With- 
lout exception, the big companies 
| have stored up profits and they are 
| facing the year of greatest oppor- 
itunity. From a financial stand- 
|point, it is certain that the com- 
|panies as a whole are better off 
|than has ever before been the case. 
| Prudent expenditures for plant, 
|distribution and institutional ex- 
|pansion are being made out of sur- 
| plus, for the prosecution of success- 
|ful warfare requires munitions and 
| supplies in abundance, and there are 
|plenty of funds available for them. 
} . + s 


class find 


} 
‘| Chrysler, as usual, dominates the 

Congress lobby, where for several 
|years the growing number of lines 
|made by Mr. Chrysler’s corporation 
| has been on display. The main 

lobby and some of the side corri- 
dors are given over to an exposition 
of the present models, which are 
drawing a crowd. 

* * 

Opening of the salon at the Drake 
and of that at the Edgewater Beach 
must be regarded as typical of the 
industry as it stands today. The 





(Continued « on page 6) 
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for reckless driving, when the court [to whom it is sold later, until tha 


LINCOLN 
F ederal Reserve Sees C ars SALON AT DETROIT|Jesement, is paid, te owner of| judgment i paid: and another pro 
Big Factor in Prosperity 


for himself until it is paid, nor 
can the car be licensed, no matter 


cense fees, basing them on wheel 
base instead of horse power. 


Detroit, Jan. 28—The Lincoln 
Motor Car Company has opened a 
permanent salon at the plant on 
West Warren St. 























Special from A, D. N, Washington Bureau 

Washington, Jan. 28.—The Fed- 
eral Reserve Board, in its Jan- 
uary analysis of business condi- 
f tions generally throughout the 
country, today declared that de- 
Spite a sharp decline in the out- 
put of motor cars and a de- 
crease in steel production in the 
last two months, nevertheless at 
the end of 1928 the volume of 
production was larger than at the 
Same season of any previous year. 
“An important factor in the larger 
industrial output in 1928 was the 
growth in the output of automo- 
biles,” the board says, “which was 





did actually exceed that of 1926 
by .a good margin and broke 
all records in the history of the 
industry. 

Activity in the automotive indus- 
try, as indicated by output of cars 
and employment in factories, the 
board points out, increaseed almost 
steadily from the beginning of the 
year until September when stocks 
of new cars in the hands of dealers 
became unusually large. 

In October and November there 
was a curtailment of operations 
“somewhat larger than can be ex- 
plained by seasonal influences,” the 
board states. 


Bodies designed | 
for the company by custom coach | 
builders will be displayed in a most | 
attractive decorative setting. 

Formal opening was held recently, 
and a feature of the showing was | 
the new town sedan, with body by | 
Willoughby; the Lincoln limousine | 
and the line of open bodies were also | 
noteworthy. | 


NEW JERSEY BILL WOULD | 
REAPPORTION GAS TAX’ 
Trenton, N. J., Jan. 28—Reap-| 


portionment of the revenue derived 
from the state gasoline tax so that} 








HE advent of the Automobile Shows 
again emphasizes the fact that an 



























the bulk of it will be divided among | 
cities having a population of 25,~ | 
000 and over, is proposed in a bill | 


reflected in enlarged purchases Of} RANDALL, HEAD OF FISHER 
many kinds of materials. BODY CORP. BRANCH, ILL 
“While 1n 1927 fewer automobiles | Janesville, Wis., Jan. 28.—Harry 
were produced in this country than) Randall, manager of the Janesville | which Assemblyman D. Lane Powers | 
in any other year since 1922, reports| branch of the Fisher Body Corpora-|of Mercer introduced in the Leg- | 
show that in 1928 the number pro-|tion, is seriously ill at his home here. islature. 
duced will equal or exceed the out-| Mr. Randall was taken ill January | This legislation is opposed by the 
put of 1926, the previous year of|19 with influenza. Before the sick-|New Jersey conference of Ameri- | 
maximum output.” ness could be checked, it turned into|can Automobile Association clubs. | 
Official reports by the Depart-| pneumonia. Physicians attending | Bills that the conference is spon- | 
ment of Commerce, in| him stated that his condition was|soring, however, include a bill in 





overwhelming majority of modern cars 
are equipped with Hyatt Quiet Roller 
Bearings. 


= So iF F 
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= € \ ae .\ , S X J — 
published 
Automotive Daily News, show that/serious, but that he was “holding | place of the compulsory liability in- | QUIET ROLLER BEAR NGS 
surance advocated in many states. 
It would provide that on conviction 
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the 1928 production of automobiles’ his own.” 

















ESERV 


ratemetatese tate! ane 


Dealers 
Help Themselves 


Studebaker offers its dealers real, 
5 - money-making help for service de- 
partments. Simplified flat-rate sys- 
tems, profitable special tools and 
real cooperation from traveling fac- 
tory service men who show dealers’ 
service men how to make repairs 
quickly, properly. Thus Stude- 
baker’s factory service department 
plays a part in furthering Stude- 
baker’s reputation as “America’s 
Friendliest Factory.” 










Helping 
t 





Put your trust in 


STUDEBAKER. 


AMERICA’S 
FRIENDLIEST 
FACTORY 


é That extra spurt 
it’s needed—for ek the motorist, 
Extra facilities, when they’re worth 
their weightin gold—forthe manufacturer, 


when 





Four Great Lines of 
Studebaker Champion Sixes and Eights 
$860 to $2575 at the factory 


e 


Write or wire now for complete information 
on the new Studebaker franchise to 


Its constant readiness as a reserve force 
has won for Continental its reputa- 
tion ... the silent partner of power, 


CONTINENTAL MOTORS CORPORATION 


Offices: Detroit, Michigan, U.S.A. 
Factories: Detroit and Muskegon 


The Largest Exclusive Motor Manufacturer in the World 


[ontinental Motors 


Department 88 
THE STUDEBAKER CORPORATION OF AMERICA. 
South Bend, Indiana 


Pra} 
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CULVER TAKES SALES JOB | NEW TIRE CONCERN ° 
WITH LOHMAN & WATTERS | Newark, N. J., Jan. 28—The Ameri- Displays at Many 
Rochester, N. Y., Jan. 28—L. W./|can Tire Company has been formed e 
Culver, well-known Rochester auto- | here to sell at retail tires and tubes Chicago Hotels 
mobile man, is now affiliated with | and accessories. A location in Hal- ; 
Lohman & Watters, Marmon and|sey Street is being sought. Ben- ee a 
Roosevelt distributor, in a sales ca- | jamin Tunis of this city heads the (Continued from Page 1) 
pacity. | concern. 








pleasing display of its four-speed 
models, which attracted very satis- 
| factory crowds all day’ Sunday. 

OO = =—t e A brief stroll down Michigan 























Congress lobby, where half a dozen 
of Walter Chrysler’s pets are on 
| view, and they certainly did ob- 
struct traffic on Sunday. But that 
is only the side show, so to speak, 
because the ballroom down the cor- 
|ridor holds the main exhibit, which 
embraces about fifty body models 
on the entire Chrysler chassis line. 
The Palmer House has a varied 
| exhibit, which has attracted wide 
interest. There are four Graham- 
| Paiges, four Durants and one Chev- 
| rolet holding forth in the two 
| lobbies. 





oe alleidisn ta cevtted ||] | AUBURN DISTRIBUTOR IN 
- 5 ieee ais | MONTREAL APPOINTED 


Montreal, Jan. 28—The Auburn 


N A T l O N A a Automobile Company, Ltd., has just 


named its distributors in the city 


lo thie ielv 


AUTOMATIC for 1929. From now on the 1929 
OIL and GASOLINE GAUGE 'models of this automobile will be 
oh C on display in their salesroom, 4099 

nthe frne new Sreater St. Catherine St. West, which seems 


ger 1929 “Wlodels to be the center for automobile 
trade at the present time. 
H E is the first innovation in cil level ine of gasoline int reak The salesroom is under the man- 
i Bication Wn these ne ngw Fhedson 4 between the gasoline tank agement of J. Fred Robinson and 
avisip os soem gules espa aaapr tala Arthur B. Silverman. Both are well 
ie ae pai tely known to the automobile trade in 
aronand scram ; | the city. Mr. Robinson was for 
some time connected with the Em- 
poreapetr ec teapiepanpaaeee mett Motors, Ltd., while Mr. Sil- 
sep Midien and Eun pe verman was for three years with 


| HUDSON ond ESSEX Chol. 

















_ ae the Hamilton Motors, Ltd. 
| Sf 5 

Mlamufactured’Caclunrely by | 
’ 9 om ~~ A it |; CLARK EQUIPMENT HOLDING | 
NATIONAL GAUGE & EQUIPMENT CO. EXHIBIT AT THE BLACKSTONE 
||] oA CRORE °° ° WE. 1] Detroit, Jan. 28.—Clark Equip-| 
A Tinian of 1] ment Company, Buchanan, Mich., is 
THE Moto METER Co., INc. ||| | |holding an exhibit of Clark axles 








|| and metal wheels for trucks and 
ar enneneaicaes —— —'} buses at the Hotel Blackstone, Chi- 
cago, while the Chicago Show is in 
progress. 























Paige Company is making a very, 


| Boulevard lands the visitor in the | 


— | 





] 
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| Chicago Show vents 


| Today 


TUESDAY, JANUARY 29 
10.00 A. M.—Packard meeting, Blackstone Hotel. 
10.00 A.M.—N. A. D. A. meeting, Palmer House. 
10.00 A. M.—Auto Electric Association meeting, Stevens Hotel. 
12.00 Noon—Nash dealer luncheon, Congress Hotel. 
12.30 P. M.—De Soto dealer luncheon, Congress Hall. 
12.30 P. M.—Auburn dealer luncheon, Stevens Hotel. 
2.00 P. M.—Auto Electric Association meeting, Stevens Hotel. 
6.30 P. M.—N. A. D. A. dinner, Palmer House. 
6.30 P. M.—Oakland-Pontiac dinner, Palmer House. 
WEDNESDAY, JANUARY 30 


10.00 A. M.—N. A. C. C. directors’ meeting, Auditorium. 

10.30 A. M.—Oldsmobile dealers’ meeting, Chicago branch. 
12.30 P. M.—Chrysler and Plymouth luncheon, Congress Hotel. 
12.30 P. M.—Jordan dealer luncheon, Stevens Hotel. 

1.00 P. M.—Gardner Motor luncheon, Blackstone Hotel. 

1.00 P. M.—Franklin dealer luncheon, Blackstone Hotel. 

1.00 P. M.—National Association of Auto Show and Association Man- 

agers luncheon, Draper Hotel. 

2.00 P. M.—Oldsmobile dealers’ meeting, M. A. I. Club. 

2.00 P. M.—Auto Electric Association meeting, Stevens Hotel. 
6.30 P. M.—Peerless Motor dinner, Congress Hotel. 

7.00 P. M.—Willys-Overland dinner, Palmer House. 

7.00 P. M.—Oldsmobile dealers’ dinner, Congress Hotel. 

THURSDAY, JANUARY 31 

12.30 P. M.—De Soto dealer luncheon, Congress Hotel. 

12.30 P. M.—Marmon dealer luncheon, Blackstone Hotel. 

12.30 P. M.—Durant dealer luncheon, Palmer House. 

6.30 P. M.—Reo Motor dinner, Congress Hotel. 

FRIDAY, FEBRUARY 1 
10.00 A.M.—Motor and Equipment Association directors’ meeting» 
Statler Hotel. 
1.30 P. M.—Chevrolet meeting, Majestic Theater. 
6.30 P. M.—Chevrolet banquet, Palmer House. 








——_, 


‘ 
| taining a license to operate, to fur- 

Action Looms on | nish bond to indemnify passengers 
against injury or death and to se- 


Parker Interstate cure others against injury or 
Bus Control Bill quiring that rates charged be just 


and reasonable is also retained. 
A feature of the proposed legisla- 


(Continued from Page 1) tion is that in case of damage to 


from the measure introduced last | property or personal injury the mo- 
session by Representative Parker, | torist who has a just claim can be 
but an analysis of the two bills has | assured of collecting any damages 
revealed that all of the provisions | he may have sustained. Further- 
of most importance to the motorist | more, it will bar from the highway 
are retained in the new measure. |the irresponsible bus operator and 

The present bill, for example, | prevent unwarranted competition, 
retains the provision requiring bus | which is an economical loss, Rep- 
companies, as a prerequisite to ob- | resentative Parker said. 

















At the Hotel Drake, Chicago, this week we are 
presenting superb Creations of Mercedes Engi- 
neers combined with the distinctive Body appoint- 
ments of Europe’s foremost Body-Builders. 


ilent streams of super-power 
... unbounded flexibility... 


comforts to carry you to the 
ends of the carth. 


These, are the Mercedes-Benz. ee 
And are brought about by the 


most notable achievement in automo~ 
tive engineering of recent years— 


the S. upercharger. 


A crowning refinement permitting 
of an excellence and performance 
in motoring that leave nothing to 


be desired. 





Our Vice-President—Mr. W. R. Vogeler—will 
be in charge of the Mercedes Exhibit and will make 
the Hotel Drake his headquarters during the Show. 


MERCEDES BENZ COMPANY, INC. 


247 Park Avenue at 47th Street, New York City 
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NEVER BEFORE SUCH BEAUTY, SIZE AND POWER 
EN A LOW-PRICED KNIGHT-ENGINED CARY 


REW STYLE 

















4% ry 
a concn ®t 


‘1045 


Coupe $1045; Sedan $1145, Touring $1045, 


y , , 4 . “ - livadster 81045. Wire wheels included. Pres 
HE new style Willys-Knignt >ix meets f.0.b. Toledo, Ohio, and specifications sub- 


a the demand of thousands who have ject to change without notice. Equipment, 
always wanted a Knight-engined car other than slandard, erlra. 

but until now have been restrained by the 

price barrier. 





















REDUCED PRICES | 


Beauty that commands your instant admi- 
ration and makes you realize that here is 


———— 














: one of the outstanding creations of to- On Medel “56” 
“Finger-Tip Contror” day’s style specialists, distinguishes this lal 
seen ties me, Rew Willys-Knight Six—the largest and | Coach .. + + $915 
ihe” Born and operates most powerful Knight-engined car ever Coupe . . + -» 995 


offered at so low a price. And the beauty 





rs rs " , Touring .. . 945 
of the new Willys-Knight Six goes beyond its appearance, for ‘ 
“she: iful’”? i I ‘ord th: 7 ae: lv deseribes i . Roadste 945 
scautifu is the word that most aptly describes its per- Roadster . «+ « > 
formance—the silky smoothness, surging power and increas- 1OLS SN 





| Sedan. s 2 





ing efficiency of its patented double sleeve-valve engine. 









Popular acceptance of the new style Willys-Knight Six makes 
the: Willys-Overland franchise more valuable than ever. 


WILLYS-OVERLAND.INC., Toledo. Ohio 
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~“Laeciion ‘Campaigns 





ILLIAM DILL, commissioner of motor vehicles over 
in New Jersey, is laying plans for an inspection cam- 
paign during 1929. New Jersey had a campaign of this 


kind last year, and Commissioner Dill says that the benefits 
were apparent for some weeks after the inspections 
made. He plans to conduct his campaign this year in 
gust, the peak month for motor traffic in his state. 
There no question of the value of systematic 
inspection of motor vehicles. It is a form of prevention 
for mechanical and other ills which may be made a 
great factor for safety. In cases of state or city campaigns 
of the sort mentioned above, the great trouble is that the 
activity is entirely sporadic. The inspection is made once 
a year, the car owner has whatever defects are unearthed 
corrected, and then very likely fresh ones develop within 


were 


Au- 


1s 


a few weeks and no new inspection is held to catch 
them. In other words, these yearly campaigns do some 
good, but they are not frequent enough to do the maxi- 


mum amount of good. 

Some years ago New York city instituted such a cam- 
paign, assigning ordinary policemen to carry it out. Eve ry 
car inspected was given a sticker to show that it had received 
attention. The willing but automotively ignorant cops ex- 
amined cars. They would lift the hood and try to look know- 
ingly at the engine. ‘‘Been havin’ any trouble lately?” they 
would ask. “Well,” the car owner answered, “she’s been 
missing a bit and there is some play in the drive.” ‘“‘Well, 
well,” said the cop, “don’t let it happen again,” and on would 
go a sticker, showing that the car had been duly passed by 
an inspector. Obviously such a campaign does little good. 
In New Jersey last year the inspection was much better 
handled. Cars were inspected by garages, service stations 
and other competent places. When the inspection sticker 
was placed on the car, it meant something. 

If car owners could be taught that monthly 
would save them money and prevent accidents, so that the 
examination of every car in use in the country was made 
automatically every month, there is no doubt of the bene- 
ficial results. Sporadic campaigns are helpful within limits, 
but systematic inspection, with the willing co-operation of 
the motor car owners of America behind it, 


The Gas Tax in New York 


EW YORK STATE, the single commonwealth in our 
Union which now has no tax on motor fuel, has begun 

flirting with the idea.“ A bill has been introduced in the 
Legislature providing a two-cent a gallon tax on gasoline. 
It is estimated that this tax would yield a total of $20,000,000 
in new revenue per annum. The measure now before the 
Legislature providing a two-cent-a-gallon tax on gasoline. 
derived from the tax shall be assigred to highway mainte- 
nance and construction work. 

To begin with, every cent derived from a special tax 
on a special class of citizens, which motor vehicle owners 
are, should be spent on work redounding to the benefit of the 
class which has contributed the money. This is the only and 
weak excuse for tax levies directed at a single class of 
citizens. 

Reports indicate that sentiment is favorable to the 
passage of this bill. Sentiment among legislators is always 
favorable to the passage of any bill that gives them more 
money to spend. Next year New York will find that 
sentiment among legislators will be extremely favorable 


inspections 


toward raising the tax to four cents or five cents. Every 
year sentiment will be favorable to tax increases. The 


only consolation is that eventually the levying of special 
taxes against motor vehicle owners as a class will make 
these victims conscious as a class and force them to bring 
the pressure of their votes to bear in stopping further 
mulcting. 





is the real need.| Mount vernon. 
| president, 
| the most noted and bez 
|motive drives in the world, the route 
announced | 
today by the United States Bureau | 
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SPARKS 





| (Continued from Page 2) 





| Drake exhibit is handsome, and even | 


opulent. That at Edgewater 


panies, showing thirty-six 


is 
larger than ever, with nineteen com- | 
models. 
It is the sixth annual event of the| 


kind, and runs until Sunday eve- 
ning, : 


February 3. 


S. A. Miles, 
national shows, 


veteran czar of 


headed 


the 


the group} 


of National Automobile Chamber of 


who made a 
inspection of the Col- 
iseum. This was made Friday aft- 
ernoon. Schedule for the prepara- 
tion of the show called for its readi- 
ness at noon of that day. A little 
touch of the dramatic marked the 
inspection. When the executives 
entered the Coliseum the building 
was in semi-darkness. But a 
given signal all the lghis 
lashed on and the beauty of the 
setting—and of the care them- 
selves—was revealed. Samuel Asch 
responsible for cecorative 
scheme, and it may fairly be said 
that he has outdone himself in the 
conception and execution of the 
decorations at this year’s show 


Commerce directors 
last-minute 


a+ 
al 


+1 
1S tne 


George M. Graham, vice-president 
Willys-Overland, was the princi- 
pal speaker at the annual pre-show 
maectine of the Chicago Automobile 
Trade Association at the Palmer 

House. The gathering attracted 

guests from all over the country. 


N. A. D. A. Meeting: 
Opens in Chicago 


(Continued frem Page 1) 
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breach following the sudden death 
of C. C. Coddington of Charlotte, 
N. C 

The program of the two-day con- 
vention shows that the used car 
problem will be one of the main 
topics under discussion. Mr. Vane 


has chosen that subject for his talk 
Tuesday morning, and a sales clinic 
and demonstration on this subject 
is slated to occupy most of Tues- 
day afternoon's session. A round- 
table discussion will follow 
clinic. 

“The 1929 motor ear forecast,” 
“Can a dealer make 5 per cent. net?” 
“How to use automobile shows to 
sell cars,” “What budgeting has done 
for Packard dealers,” “More shop 
jobs and more profit per job” and} 
“The nine steps of successful auto- | 
mobile selling” are the other mat- 
ters which will be discussed. 

Contrary to custom, the conven- 
tion has been shortened to two days 


this year, and will be concluded 
Tuesday evening with the annual 
banquet. 


Mt. Vernon Highway 
To Be Scenic Route 


A. x. 

Washington, Jan. 
tion of the Mount Vernon Memorial 
Highway from the Virginia end of 
Arlington Memorial Bridge, now 
being built over the Potomac, to 
home of the first 
will make possible one of 
1utiful auto- 


Special from D 


of which was officially 


of Public Roads. 


|PICKWICK TO USE PLANES 


TO SPEED BUS SERVICE 


.Springfield, Mo., Jan. 28-—The 
Pickwick Stage Lines Ccrporation, 
operating a bus line from Los 


Angeles to New York, via St. Louis 
and Chicago, will augment the ser- 
vice March 1 with air liner service 
and large sleeping car buses, it was 
announced here today. 

The line will follow a southern 
course from Los Angeles, with junc- 
tions for 
bus at Tucson, El 
Springfield and St. 
terminal at Chicago, 
Pickwick stage lines 
New York. 


SWEET JOINS ENGINEERING 
DEPT. OF WESTINGHOUSE 
Newark, N. J., Jan. 28.—The West- 
inghouse Lamp Company has an- 
nounced the association of Arthur 
J. Sweet, formerly in consulting 
practice in Milwaukee, with its 
commercial engineering department. 
The company will initiate, under 
Mr. Sweet’s direction, a broadened 


Paso, Tulsa, 
Louis, with a 
the end of the 
at present, 


| program of service to the industry. 


switching from plane to} 


were 


the 


JANUARY | 4- 9—St. Louis, Mo. Automobile show. 
| 25-Feb. 6—-Catro, Egypt. Second Interna- | 4- >. Rapids, Mich. Automobile 
tional Automobile Show, j ony ; P 
| 26-Feb. 2—Miami, Fla. Automobile show, | 4- 9—Wichita, Ras. Automobile Dealers? 
26. Feb. 2—Allentown, Pa, Automobile show, 5 Association Show, ; 
| 26-Feb. 2—Chicago, ' Automobile Salon at| > 7—Charleston, 8s. C, Automobile show, 
Drake Hotel. | 5- 9—Kewanee, Ill, Autonrobile show. 
°6-Feh. 2—Chicago. N. A. C. C. Show. } 5- o—I eoria, Ill. Autonrobile show. 
26-Feb. 2—York, Pa. York County Auto- 6- 9—Law rence, Mass. Automobile show 
mobile Seee, at American Woolen Co. Building. 
| 26-Feh. 2—Cleveland, 0. Autonrobile show. | 6- 0—Reck Istand, Ill. Automobile show. 
| 26-Feb. 2—Washington. D, C. Automobile| 6- 9—Cedar Rapids, la. Automobile show. 
show 7-10—Kockford, Il. Twentieth Annuai 
26-Feb. 4—San Francisco, Cal. Automobile Motor Car Show. 
} show 9- 1o—Ransas rf ity. Mo. Automobile show 
28-29—Chieago. National Automobile Deal- a American Royal Building. 
ers’ / jation Convention at Pal 9- 16—L. o6 Ange ies, Cal. Automobile Salon 
mer House at Hotel Biltmore 
28-Feb. nes Wis, Highway Com- | 11-16—Binghamton, N.Y. Automobile show, 
18th Annual Road Show State Armory 
28-Feb. “I—Kounoke, Va. Automobile show | 11-16—Denver, Col. Automobile show at 
ur der on of Standard Pro- Auditorium 
ucing Compar 13-15—Washington, D.C. National Paving 
28-Feb. 2k imira, Ne ¥. Automobile Mer- Brick Manufacturers’ Association, 
ition, annual shew annual n ting at Mayflower Hotel. 
28 Feb. wp Sechend. Me. Automobile show | 13-16—Mankato, Minn. Automobile show. 
t XPOS tion Ruilding 13-18—Denver, Col. Auton le show. 
28-Feb. 3 um he rl a Md. Automobile 3—Canton, 0. Aut ‘b iow 
} Armory. +-23—Hartford, Conn. Autor 1b le show. 
29-Feb 2—“Laneanter, Pa. Automobile | 16-23—Providence, R. 1. Automobile show. 
16-25-——Trenton, N, J. I rteer Annual 
30-Feb. 10-—Rome, Its aly. International Automobile Shov 
Automotive Exhibition 18-23—Fail River, Mass. t t how. 
30-Feb. 16—Rome, tts aly. International -23 Moines, la. Au bile show. 
Salor - a eb Autonrobile show 
FEBRUARY - Tenn. Aut bile show. 
18-23—Chattancoga, Tenn. Annual auto- 
2 — — », Minn, Northwest Antomo- mobile show 
t Show aotearoa Mass. Automobile show 
2. 9—Hi: rrrisburs. Pa. Nineteenth Annua! | 22-Mar. 3—Cc penk pn, Denmark. Automo- 
Automobile Show a * e exhit 1 of passenger cars. 
2- 9—Minneapolie, Minn, Northern Auto- | 23-Mar. 2—San anciseo, Cal. Automo- 
mobile Show at Livestock Pavilion bile Salon at Palace Hotel 
2-10—Seattle, Wash. Automobile show 25-Mar. 2—Indianapolis, Ind. Automobile 
4- 6—St. Petersburg, Fla. Automobile Trade Association, annual automo- 
how bile show 
4- 2—Toledo, 0. Annual sutomobile show. 25- —Houston, Tex South Texas Annual 
4- 9—Uttawa, Canada, Motor Show at Automobile St 
Coliseum 25-Mar. 2—Springfield, “Mass. Automobile 
4- 9—Syracuse, N. ¥. Automobile show e show 
> & 





° | 
Washington Bureau 


28.—Construc- | 





or | 








| CALENDAR OF COMING EVENTS 
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CORIO we, 
: ‘New Departure 
Equipped 





In Fine Cars— 


only Fine 
Bearings 





N the designing of the Imperial Chrysler, the 
selection of any bearing but the very best would 


have been unthinkable. 


That there should be nine New Departure Ball 
Bearings in this car is a fact in which this come 
pany has pardoriable pride —for to make the 
finest anti-friction bearings in the world is the 
constant allzconsuming objective of the New 


Departure Company. 


The Chrysler 80 employs New Departures to 
sive the utmost in frictionsclimination, resistance 
to wear and protection of lasting precision in 
generator, fan and water pump, clutch pilot, drive 


and main shafts, pinion and rear wheels. 


The New Departure Manufacturing Company, 


Bristol, Connecticut; Detroit, Chicago, San Francisco 


and London. 






NEW DEPARTURE 


BALL BEARINGS 






1219 
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Suocn-tess Crassis RIO 
RADIATOR MODERNE co ERO 
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Wilbon, | ie Horn 


da } J 




















ELCAR 120—5-Passenger Sedan 


$2,465 f. o. b. Elkhart, Ind. A 


tf 


THe Most MobpEeRN Car 


av mHE CHICAGO SHOW 


The hit of the Show —and no wonder! and riding ease. The ELCAR-Lycoming 


Never before were so many improvements motor hums with sustained power. 
added to any car at one time. New lines Such advantages in a line of motor cars with 
of lithe grace, the radiator moderne, new color a model and a price to satisfy the demands of 


combinations designed by _ specialists, and : 

; _ any buyer of a popular-priced quality car 
chromium-plated metal appointments create a 
new and modern beauty for the ELCAR line. 


Uno Control contributes to the safety and con- 


mean increased permanent business for the 
ELCAR dealer. 26 models—eights and sixes 
—$995 and up f. o. b. Elkhart, Ind. If you 


are unable to attend the Show, write for our 


venience of driving by placing fundamental con- 
trols in a single unit at your finger tip. The 
Shock-less Chassis means built-in comfort excellent dealer proposition, 






FECAR MOTOR COMPARY ELKHART, INDIANA 


Elcar Exhibit at Chicago Show, North Hall, Coliseum Building—Dealer Headquarters, Palmer House 
a 









a 





G. M. Employees Get| 
Big Distribution 
From Savings Fund! 


New York, Jan. 28.—General 
Motors is distributing this week 
to 12,033 of its employees through 
the corporation’s Savings and In- 
vestment Fund, Class of 1923, the 
sum of $13,968,800, consisting of 
$2,104,000 in cash and 147,185 
shares of General Motors new 
common stock, according to a 
statement issued by Alfred P. 
Sloan, Jr., president of General 
Motors Corporation. 

The employee who, during the 
year 1923, paid into the fund $300 
of his wages, the maximum, is now 
receiving in cash approximately 


NorRTH Fast 








$415, being his original savings plus | 
interest; and in addition twenty- 
| seven shares of General Motors new 
| common stock, having a current 
| market value of approximately $80 
a share, or $2,160. 

General Motors has several plans | 
| which have for their object the pro- 
|motion of the welfare of its em- 
| ployees, of which the savings ‘plan 
is one. The other plans include| 
housing for employees, 7 per cent. 
preferred stock investment plan, | 
group insurance, bonus for salaried | 
employees, and managers’ securities | 
plan for senior executives. 








of smart interiors. 


The “boudoir” 
ous by its absence. Beauty 
PAPE SALES MANAGER OF 4 ts 0 y, 


DRENNEN MOTOR CAR CO. 


notes, expressed 


Birmingham, Ala., Jan. 28 (U. T.! interior trim of soft-toned, lustrous, 
P. S.).—Frank Pape has been made| deep pile mohair velvets in colors 
carefully harmonized with the ex- 


eneral sales manager of the Dren- 

fen Motor Car Company dealer- 
ship for Buick, La Salle and Cadil- 
lac cars. 


terior finish of the car. 


body colors, 


STARTING . 
FENTEION . 


LIGHTING 
HORNS 
SPEEDOMETERS 


HAT electrical equipment can you 

name that has a better reputation for 
durability, dependability and long life than 
NortH East? 


That characteristic NortH EAst ruggedness 
has contributed its full share to many a car’s 
deserved reputation for staunch, unfailing 
service. 






ROCHESTER 


Service Stations all over the world 
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Chase Velmo Sets 
New Color Styles 
At Chicago Show 


Chicago, Jan. 28.—This season, 
even more noticeable than in past 
| years, the closed cars exhibited at 
the automobile shows demonstrate 
the painstaking effort devoted by 
car manufacturers to the creation 


effect is conspicu- 
dignity | 
|}and luxurious richness are the key- 
in upholstery and 


There is a complete new range of 
a new trend in interior 











“Tencoraiton, 1 for. these 1929 models. 
| There are striking examples by San- 
| ford Mills which have closely fol- 
| lowed this recent development with | 
its new colors in Chase Velmo, a 
|mohair velvet which has ‘been se-| 
lected for the upholstery and trim | 
of Buick, Cadillac, Pontiac, Reo, 
Hudson, Graham-Paige, Nash, Gard- | 
ner, Kissel, Auburn and Elcar. | 
Velmo is also optional equipment for | 
any inclosed Stutz or Lincoln model. | 

In appearance Velmo is a decid- | 
edly appealing upholstery material | 
for the closed car. It has soft, deep | 
pile and lustrous, velvety surface 
which give a touch of elegance that | 
men as well as women admire. } 

Other features claimed for this 
material, in addition to its appear-| 
ance, are unequaled wear resistance, 
imperviousness to spots and stains, | 
and its ability to keep its original | 
finish 


| 


| with 
31.5, Cadillac-La Salle with 27.3 and 


| for 
| $3,807,362 in 1927 


shares of class 
closely held. 


Cook County Can 
‘Sales Reach New 
High in December 


Chicago, Jan. 28.—New car reg- 
istrations for December in Cook 
County set a new all-time record 
for that month, having been 93.1 
per cent. better than the corre- 
sponding period of 1927, 42.7 in ex- 
cess of December, 1926, and 4.6 
per cent. ahead of December, 1925. 


In round figures the total for last 
month was 2,890. The figures fol- 
lowed a succession of monthly gains 
since early summer. 

Ford contributed the largest 
| Strength to the increase, having had 
| 745 registrations for first place. In 
| December the preceding year only 
| One Ford car was registered. 

Others who contributed gains and 
their percentages of increase were 
| Graham-Paige with 289.2, Hudson- 
Essex with 272.2, Oakland-Pontiac 
with 214.4, Dodge with 208.8, Gard- 
ner with 120, Nash with 112.8, 
Chrysler with 95.3, Whippet-Willys- 
Knight with 53.8, Oldsmobile with 
52, Hupmobile with 51.8, Packard 
34.6. Studebaker-Erskine with 


Franklin with 27.2 
Following is the 

month 

} 


standing for the 


YELLOW & CHECKER CAB CO. 
PUTS STOCK ON $4 BASIS 
Francisco, Jan. 28—Yellow 
ker Cab Company. operat- 
ing in San Francisco. Los Angeles 
and adjacent territory, reports gross 
year 1928 of $4,241,509, against 

Profit after de- 
before taxes, was 
$203,701 in 1927. 


San 
and Chec 


preciation, but 
$387,407, against 


| The company increased its par value 


of shares from $10 to $50 during 
1928. Dividend rate of $4 annually 
has just been established on 20,000 
: B stock, which are 
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Seen the 


HABITS 


at the 


SIMPLEX BOOTH? 


Don’t Miss Them! 


CHICAGO 
AUTO SHOW 
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| THE SYMBOL OF SAFETY 
































A dealer, Mr. A, sells three $1000 cars and 


turns over three thousand dollars. 


Dealer B sells one $3000 car—also turns over 
three thousand dollars. 


How many used cars did each man trade in? 


.How many demonstrations did each dealer 


make? How many wives. uncles and aunts and 
nephews did Mr. A have to convince before 
closing his sales? How many did Mr. B? How 
much floor space did Mr. A require for his 
three $1000 cars? How much floor space did 
Mr. B require for the one $3000 car he sold? 


Now— getting down to the main question — 


Which dealer made more money on his three 
thousand dollar turnover? 


And the answer? Well, if you haven’t guessed 
it, the answers are given in the little black 
book with the rubber band that each dealer 
takes to the bank. 


This is an everyday problem. And Stutz deal- 
ers have found the right answer. 


There is no mystery about the rapid rise in 
Stutz sales, nor in the unprecedented interest 
that Stutz holds for dealer and car owner alike. 
For Stutz—and its companion car, the new 
Blackhawk—are specialty cars. Distinctive 
as Webster’s Dictionary defines a specialty— 








Z SIMPLE ARITHMETIC 


—And dealers in the high price field are finding the answer 








“distinctive—having special characteristics or 
qualities.” 

And here are some of the special characteris- 
tics by which these two fine cars stand out 
among all automobiles: 


(1) Low center of gravity and the worm drive 
minimizing . toppiness,” providing safety, and 
producing the low trim modern lines of un- 
rivaled beauty. 

(2) Four forward speeds, unusually quiet, 
with smooth shifting at any speed. 

(3) New gasoline pump, insuring absolutely 
uniform and unfailing gas supply at all engine 
speeds. 

(4) Positive de-celeration by means of giant 
four wheel brakes, with vacuum booster on 
Stutz. Responsive to the touch of the toe, 
these new brakes set new standards of driv- 
ing. Making quick stops at turns or in trafhie 
they clip off minutes— even hours— of 
driving time. 

(5) The “Noback,” one of the greatest aids 
to trouble-free driving ever invented. It 
automatically prevents back rolling on hills 
and inclines, without applying the brakes. 
(6) Beautiful, comfortable, luxurious bodies 
by Fleetwood, Le Baron and Weymann. 


Two great specialty cars, easily sold because 
they outdemonstrate every other car at their 
price. Stutz $3395 to $6895. Blackhawk 
$2345 to $2955, prices are f. 0. b. factory. 
Write for the dealer proposition. 


5S TUT Z 














and 


BLACK HAWK 


































STUTZ MOTOR CAR COMPANY OF AMERICA, 








NC..-INDIANAPOLIS, INDIANA 
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ELKON, INCORPORATED 
NEW YORK CITY 
Resistance welding has taken an- 


other step forward with the recent! 


development of a replaceable tip 
electrode for spot welding ma- 
chines. This new device is already 
in use in the welding department 
of a large automobile body building 
corporation in Detroit. Performance 
records there show that more than 
250 spot welds per minute are pos- 
sible. The tip will stand up almost 
eight hours without redressing. The 


| success of this new device was made 


possible through the development of 
a water-cooling system which runs 
practically to the end of the tip, as- 
suring cool operation at all times. 


As the replaceable tip is a separate | 


unit joined with a taper to fit into 
the electrode holder, the holder is 
a permanent attachment, replace- 
ment of the tip onlv being neces- 
sary. From present indications, 


this new development bids fair to 


not only increase production and 
lower costs, but also 


many new spot welding application 


COVERT GEAR AND MANU- | 


FACTURING COMPANY 
LOCKPORT, N. Y. 
A new four-sreed transmission 
Model H-4-C, suitable for use with 
n engine of 155 foot pounds torque 
has just been developed by the above 


company. It carries Covert standard 
multiple disk clutch, with both in- 
ternal and external serrated disks 
can be arranged to accommodate 
any of the standard designs single 
or multiple clutches. It is equipped 
with No. 3 S. A. E. flanges as stan- 
dard. and with No. 4 as optional 
The sliding gears on the main shaft 
j}have long hubs which give free 
engagement when shifting into 
speed. The counter shaft is low, 
jand reverse gear is made integral 


with the counter shaft, thereby in- 


|}suring greater strength when using 
|low or reverse speed. 


The counter 


shaft gears are made with extra 


{long hubs, which when pressed on 


counter shaft prevent any side wob- 
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Accessory and Equipment Offerings 


to encourage | 


' glare deflector for the protection of 








— = eee — — 


! 

| ble of gears. Gears and shafts are| adjustable bracket, also of nickel 
30 per cent. nickel steel. Transmis- silver, and can be placed in any de- 
|sion has an S. A. E, small opening | sired position. It is possible to look 
at the constant mesh drive gear for/| directly through this shield at the 
power take-off or pump. Provision | most powerful automobile lights and 
for speedometer drive is standard.| still have a clear vision of the road 
| Design permits the use of eight-| ahead. These two devices working 
inch diameter by two-inch wide|in combination take care of the 
brake band. Shifting rods are com-|glare from every angle. Selling 
pletely inclosed, thus preventing! price, $5. 

leakage and keeping dirt out of the 


se. Ratios : Pirst, 4.92; sec-| 1 
ond, 2.73: “third, 175: "‘suarth, 10, | WESTINGHOUSE AIR BRAKE 
COMPANY 


and reverse, 6.08. 


, |AUTOMOTIVE BRAKE DIVISION 
DELCO-REMY CORPORATION | PITTSBURGH, PA. 


IND. This company is showing its lat- 
, }est model brake amplifier for use 
| with the present 1929 passenger cars 
j}and trucks at the Chicago show. 
The amplifier is a compact, self- 
| contained device rigidly attached to 
| the chassis between the brake pedal 
| and the standard brake mechanism, 
}and uses the vacuum created by the 
engine as the source of its power. 
The brake pedal is operated in the 
}usual manner. The booster so op- 
jerates that but one-third the pedal 
| pressure is required for efficient 
| brake action. This device makes for 
| greater comfort in driving, and adds 
j}to the safety of motor car opera- 
| tion. The pressure of the booster 
jis so distributed that a smooth yet 
|efficient stop may be made by a 
| Slight pressure on the pedal 


NATOLI MANUFACTURING 


ANDERSON, 








COMPANY 
3938 ORLOFF AVE., N. ¥. CITY 
| This company produces a com- 
The new eclectric windshield | Plete line of heavy duty spark plugs 


for use with the present-day high 
|compression engines. The plug in- 
corporates many features of design 
which make for long life and effi- 
cient ignition at all speeds and tem- 
peratures. Distributorships are open. 


BROSLEE PRODUCTS, INC. 
HAMILTON, 0. 


cleaner which has been adopted on 
several new models during the past 
few months is shown in the ac- 
companying iiiustration. This is in 
addition to the regular line of elec- 
trical eguimpent, shock absorbers 
and other products of this company. 


GLARE SHIELD AND GLARE | 


| This company is _ producing 

DEFLECTORS | “Rout,” a ceaning fluid suitable for 

DRIVE WITH SAFETY COMBINA- | use either in the garage or in the 
TION MFG. CO. lhome. For garage use it is said to 

Norfolk, Va. |be particularly efficacious in the 

This removal of road oils, tar. grease, 


set consists of a ‘headlight . 
chewing gum or other foreign sub- 
|stances from the car finish. The 
cleaner is packed in attractive con- 
tainers, with full directions for use. 
Sales plan is through a unique and 


attractive franchise agreement. 


oncoming drivers and a glare shield 
to protect the driver from the glare 
of oncoming headlights. According 
to the makers, the drive with safety 


deflector is easily installed. It is 

clamped over the headlight bulb. It . 

throws the light down and ahead, T. J. RONAN COMPANY, INC. 
and throws an amber light about! ATLANTIC AVENUE AND FUR- 


three feet high off the ground, thus 
keeping all the white light on the| 
road bed, so that the approaching | 
driver has an unobstructed view of | 
the road and a clear vision of the 
car he is approaching. This amber 
ray will also pierce through fog. 
rain, mist and snow. The frame 
consists of one piece and is made 
of nickel silver. The safety shield 
is a device which is made of vis- 


MAN STREET, 
BROOKLN, N. Y. 

A new high gloss black of remark- 
able high gloss and covering power, 
| blackness and brilliancy that is en- 
| tirely free from any dull gray 
j}appearence is being offered by the 
|}above company. This is said to be 
a chemically pure pigment, free from 
any blue, nigrosines or anilines. It 


caloid with many colors embedded} is said to dry with a high gloss 
therein, but it seems to be the color! without polishing and is durable 
of amber. It is attached inside of -- 


car over wind shield by means of an (Continued on Page 12) 


To say that 
the upholstery is genuine 


is to tell the customer all 

he needs to know about the 

quality and dependability 
of this important item 


¢, 


4, 
4 
4 
4 
4 
4 
4 
4, 
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are invited to the Lycoming exhibit at Space 124 at the Chicago Automobile Show 
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(Continued from page 10) 


SHERMAN MOTOR PROD. 


UCTS, INC. 
NEW YORK CITY 

This company is featuring its new 
line of Streeter gas mixer gaskets 
which were announced recently in 
addition to its regular line of ig-| 
nition hoods, which has _ been) 
brought up to date to fit the new 
model cars for 1929. This device is | 
used to tightly seal the ignition | 
cables, shielding them from rain| 
and insuring against engine troubles 
due to wet connections. 


BUCKEYE JACK MANUFAC- | 


TURING COMPANY 


ALLIANCE, O. 

The Buckeye Booster No. 3 is 
of the same general design as the 
other jacks in our Booster series. 
It is, however, much heavier and is| |. 
designed to take care of loads from 
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five to seven tons. It is very easy 


Tryon Spring Shackles on Ne 
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Attractive Devices for Shops and Shoppers 


at the Palace; namely, the new 
Duesenberg and the Stutz Black- 
hawk. While these chains are fun- 
damentally unchanged, they have 
been adapted to various new car 
models, and are now standard 
equipment on fifty automobile mod- 
els, twenty-five automobile engines, 
thirty-four trucks, fourteen marine 
engines and ten buses. 


FEDERAL PRESSED STEEL 
COMPANY 


MILWAUKEE, WIS. 

New items produced by this com- 
pany include the new metal tire 
covers which were announced a few 
months ago. This tire cover is fin- 
ished in durable enamel with clean- 
cut lines which add neatness to the 
exterior of the car. This company 
|is also showing a line of pressed 
|steel bumpers and Gunite lined 





> 


to operate, being equipped with a/700 is a double lift screw jack and 
gear reduction drive. In all other| was designed so that it would go 
respects, it is the same as our Buck-| under the axle of any car on the 
eye Booster No. 2, which has met)! market today, and yet have suf- 


when jack is in its highest position.| The drive is at the bottom, which | preak drums. 
There is a minimum of working | eliminates bumper interference with | 


parts, no screws, drive screw rivets,|the handle, and the low center of | 
or other small parts have been used, | gravity permits the jack to be moved | ee 


with exceptional success. The No.! ficient clearance for changing tires|and arc welding is used throughout. without tipping when fully extended. | 
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STRUCTURAL 
QUALITY 


At Minimum Cost 


Coachwork by Murray owes its reputation 
for strength, silence and durability to su- 
perior design, materials and workman- 

ship beneath the surface. 


This structural quality will be rigidly 
maintained—at the lowest produc- 
tion costs that increased volume, 
thoroughly modern equipment 
and efficient manufacturing 

can make possible. 


MURRAY PRODUCTS: Passenger Car Closed Bodies 
Custom Bodies by Dietrich—Body Stampings—Chbassis 
Prames—Beody Wood Parts—Fenders—Splash Shields 
—Gasoline Tanks — Miscellaneous Stampings — Maf- 
flers — Heavy Gauge Stampings — Cushion Springs 
Cotton Batts. Plants at Detroit, Bay City, Mich- 
igan and Memphis, Tenn.— Affiliated Companies: 
Dietrich, Inc.; Jenks & Muir Manufacturing Co. 


The Murray Corporation of America 
Detroit 


dork by 


Ow Models by 


PEERLESS » DODGE BROTHERS 
HUPMOBILE * REO - JORDAN 
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|The top is designed to prevent | 


slipping, and the bearings are at 


the top and fully inclosed and pro- | 


tected. 


STROMBERG MOTOR 


DEVICES CORPORATION 
CHICAGO, ILL. 

A complete line of carburetors and 
other engine devices including sev- 
eral new vis-a-gas type carburetors 
and duplex carburetors is being 
featured by this company this year. 
One of the latest models is the 
syringe type carburetor announced 
earlier in the year which offers 
many unique features making for 
better acceleration. 


LINK-BELT COMPANY 
CHICAGO 
This company offers a line of 
timing chains of the type which 
have just been incorporated in a 
number of new models being shown 


DETROIT, MICH. 

Comprehensive line of the im- 
proved “hour glass” worm and rol- 
ler type steering gear is being made 
by this company. All models shown 
have incorporated in their construc- 
tion the mounting of worms upon 
roller bearings between cups and 
cones. This factor has added great- 
ly to the efficiency and ease of 
operation of the steering gear. Cut 
out models are being used in the 
| display which show, clearly, the ac- 
tion of the parts as the steering 
wheel is rotated. 


LIBERTY FOUNDRIES 
COMPANY 


ROCKFORD, ILL. 


The new Hadees car heater, a 
new product of this company, is a 
| hot water heater with forced cir- 
| culation of the air through the car. 
| It was shown for the first time at 


the recent A. E. A. show. 


| 
| 
| 








ELKONITE* WELDS @ 


ON EVERY 


LINCOLN WHEEL ® 


10,000 Welds 
Per Set of ELKONITE DIES! 


LKONITE is the only welding material which can be eco- 

nomically used on the new Welded Spoke Lincoln and Ford 
Wire Wheels. Hard Copper and various alloys fail at once but 
Elkonite Dies give 10,000 perfect welds! 


Compare this impact test 
on different types of automobile wheels 





Load in 
Foot 
Impact Pounds Lincoln 
1. 200 -009 
2. 220 -009 
3. 240 -010 
4. 260 012 
5. 280 016 
6. 300 019 
7. 320 -024 
8. 340 -033 
9. 360 -042 
10. 380 -050 
ll. 400 054 





A B Cc 
-023 -038 -015 
-026 -045 -026 
-032 074 041 
-034 -083 -058 
-039 -094 -083 
-048 -109 -102 
-062 -164 -153 
2066 -193 -202 
-072 -286 -261 
-092 -504 -335 
-106 -608 417 








Never in the history of welding has 
there been a more outstanding 
success. And Elkonite welds are 
strong! Compare the impact 
deflection on the Lincoln Welded 
Steel Spoke Wheel and A, BandC, 
representative wheels of other 
types including Artillery, Disk and 
threaded spoke and nipple type of 
wire wheel. 


Deflection is measured in inches 
at equally spaced points on rim, 
but only reading at point of maxi- 
mum deflection is given. Eleven 
blows were struck, the first being 


200 foot pounds and the last 
400 foot pounds. The results shown 
above are conclusive proof of 
Elkonite superiority. 





And in the ignition field anothet 
noteworthy success is found in 
Elkon Electrical Contacts. They 
are used asstandard equipment by 
all ignition manufacturers. 


Our representatives staying at the 
Congress Hotel, Chicago, during 
the week of the show, will be glad 
to tell you more about Elkonite 
and Elkon Electrical Contacts. 


ELKON, INc. 


Division of P. R. Mallory & Co., Inc., 
350 Madison Ave., New York 


Reg. U. S. Patent Office 
> y=" 
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Do You Want? 


Wholesale territory? 

No committments? 

Not forced to trade? 

More territory? 

Lenient factory policy? 
Higher class of customers? 
Biggest Six under $1000? 
Straight 8 for less than Sixes? 
Distinctive merchandise? 


Long wheelbase? 


Not asked to sell more cars than 
your market will absorb? 








Run your own business? 


= EIGHT 


g 
STRAIGHT é 
Biggest value on earth . 
Dealers MUST have an Eight 


Successor to 115 tnat was oversold all last year 


ANIBNIRN 


POWERED BY LYCOMING 


AUBURN AUTOMOBILE COMPANY - AUBURN, INDIANA 








Airmail postage has been reduced to 5 cents for the first ounce and 10 cents for eagh additional ounce. Use Airmail daily for quicker communication. The development of Aviation is vital to American progress. 
680 Sedan $1095; 6-80 Sport Sedan $995; 6-80 Cabriolet $1095; 680 Victoria $1095; 8-90 Sedan $1495; 8-90 Sport Sedan $1395; 8-90 Speedster $1495 
8-90 PhactonSedan $1695; 8-90 Cabriolet $1495; 8-90 Victoria $1495; 8-90 7-Passenger Sedan $1595; 120 Sedan $1895; 120 Sport Sedan $1795; 


120 Speedster $1895; - 120 Phaeton-Sedan $2095; 120 Cabriolet $1895; 120. Victoria $1895. Prices F.O.B. Auburn or Connersville, Indiana. Equipment other than standard extra 
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GABRIEL TRIPLE-HYDRAULICS ... 
OV DISPLAY AT THE 





THE new Gabriel Triple-Hydraulic Shock Absorber 
will permanently enhance the beauty and the riding 


quality of any motor-car in the world. 


According to all the tests we have made—and they 
cover many thousands of miles of actual driving, over 
all kinds of roads and in all types of cars—Gabriel 
Triple-Hydraulics are right. Their triple-vane prin- 


ciple gives a real floating ride because it distributes 


resistance over three times the usual surface. They 
effectively cushion the action of the springs both 


upward and downward. 


Gabriel Triple-Hydraulics are strong and sturdy. 
Under their gleaming chromium-plated exterior they 
are built entirely of the finest steels that can be had 
for the purpose. They are sealed forever against 
leakage. There is nothing about them to wear out 
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GABRIEL 





TRIPLE 





v 





HYDRAULIC 





SHOCK ABSORBERS 





ONE HUNDRED DOLLARS 





THE SET OF FOUR 








INSTALLED 








RIGHT IN LOOKS AND PERFORMANCE 
CHICAGO SHOW, SPACE 123 








er get out of order—nothing to require atten- 
tion. They will serve silently, efficiently, as long 
as the car itself. 


You will see them demonstrated at the Chicago 
Automobile Show, Space 123. After that you will 
know what Gabriel Triple-Hydraulics are going 
to mean to your business. GABRIEL, 1407 East 
40th Street, Cleveland, Ohio. 
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Parts Shipments 
Gain in Mid-West 


Chicago, Jan. 28.—Freight car 
loadings of automobiles, trucks 
and parts in territory of the Mid- 
West Shippers Advisory Board 
during the first quarter of 1929 
are estimated at 41,000 cars, 
against 23,960 in the corresponding 
period of 1928, an increase of 
17,040 cars, or 71.1 per cent. 


Estimated loadings of automobiles, | 


trucks and parts in the country as 
a whole during the first quarter 
are estimated at 300,622 cars, against 
234,600 last year, an increase of 
56,022 cars, or 28.1 per cent. Ter- 
ritory of the Mid-West board in- 
cludes Iowa, Wisconsin, most of Il- 
linois, western Indiana and north- 
ern Michigan. 

Loadings of Mid-West territory 
automobile factories alone are esti- 
mated at 28910 cars in the first 
quarter. against 16,998 a year ago, 
an increase of 11,912 cars, or about 
70 per cent. The apparently “top- 
heavy” increase in estimated auto- 
mobile loadings was explained as 
follows: 
large producers was not going 
very strong in this territory. Dur- 
ing the next three months that pro- 
ducer and others who have as- 
sembly plants in this territory will 
be going top speed; in other words, 


“One year ago one of the’ 
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they are getting back to normalcy, 
which is indicated by the increase.” 


Fargo, N. D., Jan. 28.—W. L. 
Isensee, who has been engaged in 
the automobile business in Valley 
City, has taken over the Oldsmobile 
dealership in Fargo. My. Isensee is 
taking over the building and stock 
of the McGeehan Motor Company, 
which has been handling the Olds- 
mobile. 








At New York | 
STYLE — 





. Drew the Crowd 
. . Told the Story 
... Sold the Car 


HAT the public likes! That is today’s 
manufacturing 
But it is not quite as simple as that. 
must produce today what the public 
And that means, we must 
designed yesterday what the public 


great 


today. 


today. 


It is a tremendous responsibility. 
well Hayes craftsmen have lived up to it is 
told in the sales figures of Hayes clients. 


The number of bodies Hayes built in any 
particular period is infinitely less impor- 
tant to you than what the public thinks of 
With the public mind fixed 
as it is on externals, you may best take 
the measure of Hayes ability by asking 
the motoring world how they like those fine 
cars whose builders have chosen Hayes 


those bodies. 


Bodies for them. 


Hayes 


Body Corporation 


GRAND RAPIDS “@ 


We must lay out today what the 
public will like tomorrow. 


responsibility. 

We 
likes 
have 


likes 


How 








rs 


MICHIGAN 

















Hayes facilities, always especially adapted 
to short runs of bodies of the ultra lux- 
urious type, as well as for production 
quantities of better-than-average quality, 
have been materially expaaded during the 
past year. 

The enlarged corps of Hayes technicians 
and designers is available for consultation 
at your request. 
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View of Show Held at Milwaukee 


Shows in Other 
Cities Reflect 
Public Interest 


ALTOONA SHOW DATED 


Altoona, Pa., Jan. 28.—Altoona’s 
annual automobile show, comprising 
dealers throughout Blair county, will 
open February 16 and continue for 
one week. This year’s motor show, 
which promises to be one of the 
most elaborate ever staged in this 
city, will be held in the mammoth 
Motomart Building, on Beale Avenue 
and 27th Street, and will be spon- 





| 
| 


annual automobile show in Milwaukee, held during the 
week of January 12-19, amounted to 20,000 daily. A general view of the exposition is shown above. 


Special to the Automotive Daily News 
Chicago, Jan, 28.—The heaviest 
attendance of the past ten years 
greeted the opening of the custom 
built and foreign car salon at 
the Drake Hotel here, which is 
being held in connection with the 
Chicago Automotive Show. 

Ninety cars, including a number 
of custom jobs that were not shown 
at the New York show last month, 
make up the exhibit, with Mercedes- 
Benz, Rolls-Royce, Pierce-Arrow and 
Cadillac among the cars on the 
floor. 
| Sales, while no definite total has 
yet been tabulated, are progressing 
satisfactorily, and it is expected 
that the aggregate for the week will 
;} exceed the new record set at the 
| New York exhibition. 
| ‘The custom builders have this 
| year, as evidenced by both this and 


}earlier exhibits, gone in for con- 
servative colors. “The reason for 


Color 
Chicago Salon 


this,” declares John Eustis, man- 
| ager of the salon, “is that the lower 
| priced cars have this season gone 
|in for the color effects which were 
;}employed by custom builders up to 
about a year ago. The peak of color 
treatment has been passed in the 
| custom field, and it is likely that 
| the trend will be toward the con- 
| Servative for some time to come.” 

} 


LEXINGTON BUS LINE TO 
BUILD $150,000 GARAGE 


Louiseville, Ky., Jan. 28.—Guy A. 
| Huguelet, president of the Consol- 
| idated Coach Corporation, Lexing- 
ton, Ky., has announced plans for 
erection of a new $150,000 garage 
| building in Lexington to house the 
| large fleet maintained by the or- 
| ganization, shops, tire department, 
|ete. Plans call for erection of a 
building either 125x150 or 115x300 
feet, with complete machine shop, 
garage, offices, etc., at the one loca- 
tion. 





| 


} 
} 
| 


sored by the same company which 
had charge of the show at Motor 
Square Garden in Pittsburgh last 
week. 


MADISON SHOW HELD 
Madison, Wis., Jan. 28—The Mad- 
|ison Automobile Show was held last 
week. E. F. Jungman, past presi- 
dent of the Madison Automobile 
Dealers’ Association, was chairman 
|}of the event. Others on the com- 
mittee were Sam Longfield, C. M. 
Littleton, O. A. Kampen and James 
Anderson. 


NEW LONDON SHOW SALES 
| New London, Conn. Jan. 28.— 
| Fifteen New London automobile 
| dealers exhibited thirty-eight auto- 
mobiles at the automobile show held 
| at the State Armory here for three 
|days last week under the auspices 
| of the National Guard unit. Sales 
| for the period were reported as forty 
| cars and six commercial cars. The 
|committee in charge comprised Capt. 
| Edison O. Davis, First Lieut. William 
| T. Babcock and Second Lieut. Ralph 
Wadleigh. 


ROANOKE SHOW OPENS 

Roanoke, Va., Jan 28 (U. T. P. S.). 
—The Roanoke Automobile Show 
will open in the City Auditorium to- 
night at 7.30 and will continue for 
five days, closing on the night of 
February 1. Starting Tuesday, there 
will be two sessions a day, from 2 
to 5.30 and from 7.30 to 11 p. m. 
Fifteen Roanoke motor cars dealers 
will help to make this year’s show 
|even larger than previous automo- 
| bile shows held in Roanoke, officials 
of the Standard Producing Com- 
pany, which is managing the show, 
state. 


TO USE THREE ORCHESTRAS 
Zanesville, O., Jan. 28.—Automo- 








A Demand 


not equipped. 


pleased. 


immediately. 
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THE 






for These Refinements 
Exists in Your Community 


Right in your own community, among your own customers, 
exists a definite demand for these motor car luxuries. 
Van Sicklen Vanities and Smokers are usually standard 
with the more expensive closed car interiors. Now they are 
available, through car dealers, to all owners whose cars are 


Dealers are rapidly taking advantage of this new, easy way 
to make additional profit. They appreciate the value of a 
trouble-free installation. And invariably the car owner is 


Look into this new profit opportunity as soon as you can. 
If you are not attending the Show, write for information 


Complete Display at the Chicago 
Automobile Show 


MARK OF 


$ per set 


..- Booth 80 
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CRAFTSMANSHIP 
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VAN SICKLEN CORPORATION 
350 Blaff City Boulevard 


= > 


ILLINOIS 


bile dealers of Zanesville will use 
three orchestras of broadcasting and 
recording fame during the week of 
ithe Zanesville Automobile Show in 
|the Palace Garden February 3 to 
|10. All the new models of 1929 are 
| promised, and the biggest auditorium 
|in southeastern Ohio will be a-glit- 
ter with special decorations. Plans 
| call for opening next Sunday after- 
|noon, an innovation in local show 
| history. 





| PLANS AT CHARLOTTE 

| Charlotte, N. C., Jan. 28—The 
;} Charlotte Automotive Merchants’ 
| Association announced plans for 
| holding an automotive display week 
here, beginning March 2. Each of 
the automobile dealers and distribu- 
tors here will co-operate, holding 
displays in their own showrooms. A 
campaign of publicity and adver- 
tising will be carried on throughout 
the two Carolinas with the purpose 
of attracting a maximum number of 
visitors to this city during the week, 
which will formally open the spring . 
selling season, the heaviest of the 
year. 


MOLINE PLANS SHOW 

Moline, Ill., Jan. 28.—The Moline 
Automobile Dealers’ Association an- 
nounces that its annual exhibit 
would be held in the newly erected 
high school field house February 
6-8. The building will provide the 
largest space ever available for the 
'show, and more than seventy-five 
| cars will be on display. In addition 
| there will be booths for accessories 
| and radios. 


U. S. TIRE EXPORTS IN 1928 

| VALUED AT $41,155,066 
| Washington, Jan. 28.—Exports of 
|tires and tubes from the United 
| States in 1928 were valued at $41,- 
| 155,066, according to the Commerce 
| Department. 











HEADQUARTERS 
For Auto Trunks and Racks 


A classy outfit at the right price. 















Write today for full details, 
BRADLEY PRODUCTS CO., 
Fostoria, Ohio. 
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Whats all this about 





Quotas? 


NE MANUFACTURER tells his 
dealers he is going to set the 
world on fire this year and build more 
cars than anyone in the industry... 


Another makes whoopee at a big 
dealer convention, and almost bursts 
your eardrums with the big noise 
about a 50% or 100% boost in 
quotas. (And you can eat it and like 
it—or there will be someone who 
will)... 

Still another manufacturer tells “the 
boys-on-the-firing-line’’ that they 
must take this many or that many 
cars. When July or August rolls 
around and you’re still under the 
quota that was too high to start with, 
out comes a new model and—well, 
it’s just t-o-o b-a-d!!! 

What IS all this about Quotas? 


Judge for yourself, if you haven’t al- 
ready!... then do some sound think- 
ing about the Gardner Franchise. 


You’re not one of those mechanical 
men called Robots, in our estimation 
... We’re not pushing buttons and 
expecting you to move 25 Sport 
Roadsters and 30 Sedans pronto! 


Gardner doesn’t expect you to sell 
200 cars this year in a town that 
can’t boast more than two hundred 
families. 


The Big Stick “Quota” is meeker 
than the obsolete toothpick around 
this factory . . . Gardner works with 
you—not over you!... This is a 
friendly factory. 


You are in the automobile business 
because you know this business, like 
it, and believe you can make money 
in it...and you can make money 
in it with the Gardner Eight-in-line. 


You will find the Gardner dealership 
a sound business proposition in 
which mutual understanding and 
cooperation have welded together a 
lot of good friends—and a lot of 
keen business men—men who know 
how to run their own businesses 
successfully. They will tell you that 
we don’t try to run it for them. 
We are not too big to be human and 
it’s been a long time since we were 
too small to have something mighty 
interesting to offer you. 


Let’s get together and talk it over! 


THE 'GARDNER MOTOR CO., -INC., ST. LOUIS, U. S. A. 


GARD 
é 





EIR 


IN-LINE 








It’s pretty generally agreed by everyone 
that Sty/e will be the big factor in motor 
car sales this year. Style sells cars today, 
and the new Gardners have it!... If you 
haven't seen the new Gardner Eight-in- 
line, don’t pass judgment yet... Some of 
the boys who know what they’re talking 
about, and who haven’t any ax to grind 
for Gardner, have said that it is one of the 
smartest automobiles at the Chicago 
Automobile Show. 


Gardner is the oldest exclusive builder of 
Eight-in-line motor cars. Years ago, when 
we were building only a four, we were 
far-sighted enough to foresee the trend 
toward the Eight-in-line, and have been 
concentrating on the Eight-in-line exclu- 
sively for years. 

The automobile industry is rapidly divid- 
ing into two classes, organizations of the 
big department-store type, and organiza- 
tions of the high-grade specialty-shop 
type. As one of the specialty-shop type 
manufacturers, Gardner has reason for 
considerable pride and promise for the 
immediate future. 


In an interesting booklet just published, 
entitled, “Jewels, Furs, Motor Cars,” Mr, 
Russell E. Gardner, Jr., President of The 
Gardner Motor Co., Inc., speaks plainly 
about the revolutionary changes in the 
industry and shows why only a certain 
type of manufacturer is in position to 
best meet these new requirements. A copy 
of this booklet will be mailed on request. 
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Hydraulic Double-Acting 





SHOCK ABSORBERS 


Ww 





HOU DAILLES left 
the experimental stage. 





years ago 


NO Hb ovpauues have stood the test of time 
MANUFACTURER ; . , 
and miles. They are not in the experimental 
HAVING ADOPTED 


HOUDAILLES 


HAS EVER Houdailles are Hydraulic and Double- Acting. 
GIVEN THEM UP 


stage! 


America’s car manufacturers have discovered 


that the better their cars ride the better they sell. 


The repeated decisions of America’s foremost 
automotive engineers tell more than all that we 


could print. Whether you buy shoek absorbers 
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- a | or sell shock absorbers, investigate Houdailles. 
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Office Systems for Use 
In Automotive Industry 
Discussed by L. M. Cottin 


By LOUIS M, COTTIN 
Remington Rand Business Service, Inc. 


T is not unusual that the automobile industry has been 
particularly modern in the office equipment and office 


systems it uses. It is only 


modern, so up to date, so forw 


logical that an industry so 
ard-looking in its entire back- 


ground should adopt the most practical policies for the 
supervision of the detail end of the business. 


From sales right through to the 
controlling of stock, modern meth- 
ods have been adopted. ‘These col- 
umns have contained now and again 
articles about the record systems 
used by various organizations. The 
Bales reports of Remington Rand, 
for example, show a greater and 
greater leaning on the part of those 
connected with the automotive in- 


— 


—- equipment have found the same | 


esponse. 
THE SALES SYSTEM 
Sales executives in the automobile 


industry seem to have hit upon the | 
policy of having a definite number: 


of follow-up steps as the best means 
of producing actual sales. 
the Chrysler Corporation with the | 


We find | 


seven-step plan beginning with the | 
investigation and following through 
to the close. 

For the Visible Record system used 


dustry to give ear to and adopt the 
mewest and sometimes the most 
Yadical methods presented to them. 

And there can be no doubt that 
other manufacturers of modern of- 


— - oo — 





by Chrysler permits on the visible 


margin a signal for the sten being 
taken with any prospect. Thus the 
sales manager can know at any tiuue 
just how the salesman is progress- 
ing in his work. Merely by pulling 
out a slide of the Visible Cabinet 
he can «now just what results he 
can expect. We find also in the 
Marmon 10 Step plan as spoken of 
in a previous issue of this news- 
paper and more recently in the 
Ford Plan of procedure, definite in- 
dications of the methods which 
automobile manufacturers are using 
for their sales. 


It seems to be the logical policy 

to define the number of steps 
necessary to a closing and to pre- 
pare a record card in such fashion 
that the sales manager can know 
with regard to any prospect just 
which of the steps have already 
been taken and which must be 
taken before the closing can be 
| made. 
Modern sales systems of this kind 
have been adopted not only by Mar- 
mon and Chrysler, but by Reo, 
Graham-Paige, Buick, and many 
other prominent automobile manu- 
facturers. 


THE FINANCIAL AND CREDIT 
SITUATION 


Since most motor cars and a good 
| part of motor car accessories, such 





(Continued on Page 22) 





Dayton Solid-Tire-Type Heavy-Duty 
Steel Truck Wheel 
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Dayton Dual Dayton Light 
Pneumatic Steel Pneumatic Steel 
e Wheel for trucks Wheel for light 











FFICE SYSTEM. Below is shown the Rand-Kardex installation in 
the office of the General Motors Acceptance Corporation, 
(See accompanying article.) 



































NEW LONDON DEALERS TO 
JOIN NATIONAL ASS’N 


New London, Conn., Jan. 28.—The 
New London retail automobile deal- 
| ers have voted to affiliate with the 

National Automobile Dealers’ As- 
| sociation as a body at a meeting at 
| which forty men representing all 

|local dealers attended. The meet- 
| ing was held at the Mohican Hotel. 
| Gaylord Ford, affiliated with the 
| national organization, spoke on ac- 
counting, pointing out with statis- 
| tics that the average automobile 
| dealer makes a net profit of less 
| than 2 per cent. on his gross busi- 
ness. He pointed out ways and 
| means by which the dealer could 








NORTHEASTERN OHIO 
NASH DEALERS MEET IN 
CLEVELAND THIS WEEK 


Cleveland, Jan. 28—C. W. Nash, 
president of the Nash Motors Com- 
pany at Kenosha, Wis., has called 
a meeting of all northeastern Ohio 
dealers and salesmen, to be held 
here this week during the Cleveland 
automobile show, which began last 
Saturday. 

Nash will be accompanied here 
by a group of factory officials, in- 
cluding M. H. Pettit, vice-president 
and general manager; E. H. Mc- 
Carty, vice-president and director 
of sales, and C. H. Bliss, general 


| maintain a net profit of 5 per cent.| Sales manager. 


Ww ISCONSIN PARTS APPROVES 


They will be the guests of the 
Reeke- Nash Motors Company of 


TIMKEN-DETROIT MERGER | Cleveland, distributor of Nash cars 


| 


Oshkosk, Wis., Jan. 
holders of the Wisconsin Parts | 
Company of Oshkosh have ap- 


proved a merger with Timken-De- 
| troit Axle Company. 







28.—Stock- | for 


ANNOUNCING 


twenty-six counties. Confer- 
ence sessions will be held at Hotel 
Hollenden, with Nash and the other 
factory officials scheduled for ad- 
dresses, 











Dayton Steel Wheels 


Jor time- saving, money-saving performance 


DAYTON STEEL WHEELS not only do their full part in 

keeping your trucks and buses running under all conditions 

with never a wheel failure of any kind, but they also lower 

operating costs by saving more time, giving safe, efficient 
braking and phenomenal tire mileage. 


Specify Dayton Steel Wheels and get all the Dayton 
superiorities of Tire Economy, Safety, Efficient Braking, 
Coolness, Time-saving Accessibility, Super-Strength, Light- 
ness, Durability and Attractive Appearance. 
See Our Special Exhibit at the Hotel Congress, 
Chicago, during the Chicago Automobile 


Show, Jan. 28 to Feb. 1 


DAYTON STEEL FOUNDRY COMPANY 
Dayton, Ohio 


Dayion 


The Mark of a Good Wheel 
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DISTRIBUTORS 


A Limited Number Distributors Franchise Available In Most 


States, 
QUANTITY PURCHASES NO 
GOVERNING INFLUENCE 


Our Franchise Is Unique And Attractive 


Write wie BROSLEE PRODUCTS, INC. 


HAMILTON, OHIO, U. S. A. 
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CHRYSLER “75” - 
DODGE BROTHERS SENIOR . 
DE SOTO}SIX - 
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CHRYSLER IMPERIAL 
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CHRYSLER “65” 


DODGE BROTHERS SIX 
PLYMOUTH 


DODGE BROTHERS TRUCKS, BUSES and MOTOR COACHES 
FARGO TRUCKS and COMMERCIAL CARS 
* CHRYSLER MARINE ENGINES 


Better Lookrq and Betle r\c lune 


bot hh in H Cl for: MONIC and in . 


ORDS are weak when they attempt to 
compete with facts. 


The Chrysler Motors story—past, present and 
future — yesterday, today and tomorrow—is a 
Chrysler 


success is a matter of things which have hap- 


factual story, not an advertising story. 


pened and are happening—of a national and 
international state of mind more convincing by 
far than anything which could merely be said. 


That state of mind expresses itself in the mind 
of the individual buyer—induces him to prefer 
a Chrysler Motors product for definite reasons 
of value. 


He is not being urged or persuaded by what 
Chrysler Motors says of Chrysler but by what 
everyone says of Chrysler and, most of all, by 
what he himself thinks and sees and knows of 
Chrysler. 


Whether it be Chrysler “75,” “65” or Imperial 
—whether it be De Soto Six, Dodge Brothers 
or Plymouth—he finds perfectly plain, convinc- 
ing reasons why it would pay him to prefer these 
particular cars in their particular fields. 


And nearly always the motivating influence sifts 
and simmers down to these clinching and con- 
clusive facts: 





All branches on the same tree; all growing out of 
the Chrysler root principle of standardized quality 


That he finds after scouring the field far above 
them in cost that the new Chrysler “75,” the 
new Chrysler “65” and the new Chrysler Impe- 
rial are better looking —and better value both in 
performance and in price. 


That he finds the new De Soto Six in its particu- 
lar field better looking —and better value both in 
performance and in price. 





Price 


That he finds the new Dodge Brothers Senior 
and Dodge Brothers Six in their particular fields 
today are better looking —and better value both 


in performance and in price. 


That he finds the new Plymouth in its particular 
field better looking — and better value both in 


performance and in price. 


And when it comes to commercial vehicles he 
finds the new Fargo and the Dodge Brothers 
trucks, commercial cars, motor coaches and buses 
not alone better looking—essential in modern 
delivery—but better value both in performance 
(which means economy of upkeep and depend. 


able service) and in price. 


The reason is transparently plain and simple— 
that all of these products are fruits of the strength 
of Chrysler Motors—each contributing to every 
other in fineness of engineering and design—each 
helping the other to save in overhead— all issuing 
from the same skilled and scientific source, under 


the same personal directing head. 


Chrysler Motors products are proving the tre- 
mendous advantages Chrysler Motors gives in 
attaining efficiencies and economies which make 
them all better looking and better value both in 


performance and in price. 1500 


All Chrysler Motors Products exhibited at the Automobile Show at the Coliseum 
Additional Chrysler Motors Display at 1519 South Wabash Avenue 


and in 


Balloon Room and Lobby, Congress Hotel, all this week 


New Chrysler Imperial also shown at the Automobile Salon Drake Hotel 





_ Visible Office System 


¥ 


22 


AUTOMOTIVE DAILY NEWS, 


TUESDAY, JA 


NUARY 29, 1929 














Discussed by L. M. Cottin 


(Continued From Page 20) 


as tires, are bought on the partial 
payment basis, a system for the 
proper follow-up of time payments 
was found essential by the various 
parts of the automobile industry. 
Quick to seize upon the new ideas of 
automobile business management, 
the visible plan of checking time 
payments was adopted. The Visible 
Plan, as has been mentioned be- 
fore, consists of keeping the records 
of the customers who owe money on 
cards which have a visible margin. 
The cards are kept on a flat tray 





(See Fig. 1), the bottom margin of | 


each card extending about %-inch 





beyond that of the card immediately 
above it, leaving the lower margin 
exposed, Visible. Protecting this 
margin is a celluloid transparent 
tip under which colored signals are 
placed to chart various factors. In 
most cases, when the record is one 
of time payments to be made, the 
visible margin shows the thirty-one 
days of the month (so that the due 
date can be signaled) and the name 
and address of the prospect. In 
many cases there is space on the 








have adepted the visible method 
for recerding time payments is 
the General Motors Acceptance 
Corporation, which has discovered 
a unique manner of handling its 
many thousands of accounts. 

The General Motors Acceptance 
Corporation has practically stand- 


ardized on a plan which might be) 


called the unit plan of operation. 
For about every 2,500 accounts, it 
has a separate credit manager and 
a posting clerk and whatever office 
employees are necessary to help the 
follow-up. Each unit operates in- 


| dependently under its own credit 


visible margin to show the number} 


of dunning letters sent. 
Prominent among those who 


'Ford purchasers. 


manager. Every item connected with 
those 2,500 accounts kept in several 
Visible Cabinets similar to the one 
shown in Fig. 1 is handled by that 
individual unit. This plan has also 
been adopted by 
Credit Corporation, which directs 
the collections of the debts owed by 


the Universal} 


The attempt has been as far as 
to use the identical equip- 
ment and standardized cards in 
all the branch offices of these 
companies. The system has been 
found so satisfactory that the 
| home offices of both these com- 
| panies have seen fit to instruct 
| . 
local offices to use equipment cor- 
responding to that of the home 
office and to direct their opera- 
tions in a similar manner. 
Likewise, in the sales systems local 
\dealers have been urged to adopt 
|the plan and equipment as recom- 
|mended by the home office and as 
used by them. Naturally it is to the 
|advantage of the manufacturer and 
cealer to employ the most modern 
|record plan and equipment. 
STORES, GARAGES, GAS 
STATIONS 
So thorough has been the mod- 
ernization of the automobile indus- 
itry that this search for more prac- 
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SPECIALTY DISTRIBUTORS 





glareless. 


here's 


MAGINE a headlamp so powerful that one 
may easily read the second hand of his watch 
standing a quarter of a mile away! 


your 


Opportunit 





Imagine a ray of this power which is absolutely 


Picture, in addition to these features, a light 
which brightly illuminates both sides of the road 


far beyond the ditches. 


doesn’t it? 


The new WHALEN HEADLAMPS (Basic Pat- 
ent 1641714) are truly phenomenal. By incorpor- 
ating principles of redirected light, they give 15% 
more road illumination, clearly penetrating fog, 
mist, rain or snow. 
HEADLAMPS offer a permanently fixed focus 
which never requires adjustment—bulbs can be 
replaced without taking the lamp apart. 


WHALEN HEADLAMPS are constructed en- 
tirely of brass—Chromium Plated. They should 
last indefinitely. Live accessory distributors who 
have room for one more proven item will find 


WHALEN HEADLAMPS profitable to handle. 


In addition, 


Write for particulars. 


WHALEN-NOXON LAMP CORP. 


241 W. Adams St. SYRACUSE N.Y. 


WHALEN 


_ HEADLAMPS 


WHALEN 


Sounds phenomenal, 

















70% of light goes thru Point E 
28% of light goes thru Poiat D 
98% efficient 

2% spilled light 





Less than 70% of possible lightis 
utilized. 
More islost because socket occu- 
pies valuable reflector space. 


SS 


WHALEN SUPERIORITY 


on 


ORDINARY HEADLAMPS 


About 30% is spilled. 














PEthiobe: 


tical (and therefore more profit- 
able) method of office management 
has reached down to the garage, 
the small automobile parts store, 
the tire distributor and the gaso- 
line station. The s:ogan for this 
tHpe_ Bi chthpahy has been to give 
the best service and the best ma- 
terials to customers at the lowest 
pessible price. And the basis of 
their attempt to do this and make 
a real profit has been the policy 
of knowing the vital statistics con- 
nected with their businesses. 

In a previous article written by 
Edgar M. Heyman of Remington 
Rand about the garage and service 
station of Zapfel Brothers of Buf- 
falo, N. Y., many companies have 
been using a business machine 
which permits of sales analysis and 
which furnishes all necessary sales 
information as the sales are made. 


The system used by these com- 
panies and the machines which 
back ip the system tell the 


amount of each sale—the kind of 
commodity sold—who sold it—(that 
is, which clerk sold it)—paid cut 
and received on account items—and 
also supplies, as a rule, a printed 
total of cash remaining on hand. 
Naturally enough this system helps 
to make a profit. ; 


JOBBERS AND DISTRIBUTORS 

The problem of the jobber> the 
wholesaler and distributor is fully 
as varied and as difficult as that 
of the dealer. For, after all, the 
thousands upon thousands of items 
handled by an automotive part 
jobber require a tremendous amount 
of detail inghandling. The very or- 
dering of tlfem as well as the selling 
of them and stocking of them re- 
quires systematic record manage- 
ment. Again the automotive indus- 
try has shown its modern manner 
in using the newest and best type 
of stock control and purchase con- 
trol systems. Through the stock 
control system used, automobile 
wholesalers and jobbers know in 
most cases just how many items 
they have in stock and just how the 
orders they get balance with the 








| number of items in stock. In this 
| manner they know when to re- 
order. They know how to keep 


themselves from being either under- 
| Stocked or overstocked. 

|} In the matter of purchase con- 
| trol also the executives of automo- 
bile jobbing companies have learned 
the wisdom of ordering when and 
as needed. They have learned 
through “he new method of record 
keeping how to supervise delivery 
so that the very cheapest frieght 
rate will ie had. They have learned 
definitely where they may turn to 
fill rush orders promptly. They 
have brought the latest develop- 
| ments in the science of purchasing 
to bear on their own problems— 
have used the most modern record 
| systems for the solution of their 
| difficulties and have truly bene- 
| fited thereby. : 


| HUGHES BROS. BECOME 
| CHRYSLER DISTRIBUTORS 
| IN KANSAS CITY AREA 


| Kansas City, Jan. 28—The Chrys- 
|ler distributorship in Kansas City 


| 


|}has been taken over here by the 
|Hughest Brothers Company, Buick 
| dealers of Shreveport, La. 

| The new distributorship is owned 
|by three brothers, Joe, Bob and 
| Jim Hughes. They have been Buick 
| dealers in Shreveport for six years 
| and will continue in business there 
with Jim Hughes in charge. Joe 
| Hughes will be in charge of the 
| Kansas City organization with Bob 
|Hughes dividing his time between 
| the two cities. 

The distributorship will be lo- 
| cated in the ground floor of the 
| building formerly occupied by the 
|Chevrolet Motor Company factory 
|}branch. With the opening of the 
|new Chevrolet factory here the 
, branch offices are located at the 
| factory. George Converse, sales 
| manager of the Studebaker Riley 
|Company, becomes sales manager 


of the new Chrysler organization. 
The company will serve thirty 


;}counties in Missouri and Kansas. 


AUBURN TURNS OUT 375 
CARS A DAY; 8,000 ORDERS 


Chicago, Jan. 28.—Auburn Auto- 
mobile Company’s new plant at 
Connersville, Ind., is turning out 


;more than 275 cars a day, and pro- 
duction at its Auburn, Ind., plant 
|exceeds 100 cars daily. The com- 
| pany has 8,000 back orders for cars 
which have accumulated since the 
New York automobile show. 
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’ G. M. Williams Discusses 
Motor Car of the Future 


@ 


|}OHIO MOTOR WHEEL CORP. 


Some startling possibilities in 
the future developments of the 
automobile are suggested by the 
president of the Marmon Motor 
Car Company in the following 
news dispatch. 


Chicago, Jan. 28.—Automobiles of 
the future will be driven by electric 
motors and will 
receive their 
power by radio 
direetly from cen- 
trally located 
transmitting sta- 
tions, each car 
owner being as- 
signed a specific 
wave length. 

This prediction 
is made by G. M 





; =e Williams, presi- 

wxane dent of the Mar- 

G. M. Williams mon Motor Car 
Company, in the midst of the 
nation’s automobile show season, 
featuring the latest gasoline-pro- 
pelled products of the American 


automobile industry. 
Though the industry even now is 


in the act of announcing its 1929 
cars, which represent the latest 
findings of the country’s leading 


engineers, the present type of auto- 
mobile, according to Mr. Williams. 
will be “as obsolete as the dodo bird 
or the great auk, possibly during 
the next generation, and most cer- 


tainly within the twentieth cen- 
tury.” 
“During the last year,” Mr. Wil- 


liams said, “practically every motor 
car manufacturer has _ repeatedly 
been asked this question: ‘Have 
automobiles in their present state 
of development reached the ulti- 
mate state of perfection?’ 

“While I do not mean to adopt a 
radical position in making a spe- 
cific reply, I would say that pos- 
sibly during the next generation, 
and most certainly within the 
twentieth century, the present 
type of automobile, powered with 
the present type of internal com- 
bustion engine, will be as obsolete 
as the dodo bird, the great auk 
and the great horn spoon. 


“It may seem inconsistent for a | 
combus- | 
tion motors to state that within this | 


manufacturer of internal 
century practically every automobile 
will be powered with an electric mo- 
tor. The scurce of power for these 
electric automobile motors will 
large central generating stations, 


similar to those which are at pres- | 


ent in use for the generation of elec- 
tric power for lights and other com- 
mercial purposes. This automobile 
power, however, will be transmitted 
by radio directly from the central 
station to the car itself. 

“I can foresee with a reasonable 
degree of accuracy each automobile 
owner being assigned a_ specific 
power reception designation or wave 
length, and all that will be neces- 
sary for him to start his car will be 
to pull a switch on the instrument 
board, thereby automatically tuning 


into the power wave which has been | 


assigned to him. If his is an 80 
horse power motor car, his maximum 
reception will be 80 horse power, 
and cars of this power will be con- 
trolled by a rheostat used similarly 
to the accelerator of today. 

“As is the case today, these cars 
will be built in different horse 
powers and sizes and will be taxed 
accordingly. Motorists will not 
pay for more power than is used, 
inasmuch as a metering arrange- 
ment will be installed in each car 
which, at periodical intervals, will 
be checked by the power company 


for the purpose of making a 
charge for the power actually 
used. 


be | 





FORMED AT COLUMBUS| 


{ 


| 


—The Ohio Motor Wheel Corpora- | 
tion, chartered under Ohio laws with | 
a capital of 800 shares of stock, has | 
been formed for the purpose of |} 
manufacturing and distributing a 
patented demountable wire wheel 
for automobiles. The patents are 
the result of inventions by C. O. 
Howard, well known in the auto- 
mobile field of Columbus. 

It is planned as soon as the com- 
pany is organized to locate a fac- 
tory in Columbus for the production 
of the wheels. Of the capital, 400 
shares are common, no par stock, 
and 400 shares preferred stock, with 
$100 each par value. Incorporators 
are G. G. Geyer, W. A. Rubrecht | 
and C. O. Howard. 








——o 


SHOCK ABSORBERS SAVE 
CAR SPRINGS, TIRES AND 
HIGHWAYS, TESTS REVEAL 


Seattle, Wash., Jan. 28.—The col- 
lege of mechanic arts of the Wash- 
ington State College has been mak- 
ing an extensive study of road wear 


7 | ‘ ‘ ‘ | 
Columbus, O., Jan. 28 (U. T. P.S.).; on tires, on various kinds of road | 


and also on allied matters. 


The moot points as to whether 
or not tire wear is increased when | 
|shock absorbers or snubbers are | 
used has also been experimented 


with, and the result of the tests is 
given by H. V. Carpenter, dean of 
engineering, as follows: “Three 


; things other than more comfortable 
| riding qualities are accomplished by | 


the addition of shock absorbers. 
They reduce wear and tear when 
driving over corrugated roads, they 
save springs and, most important of 
all, they prevent to a large extent 
the tendency of the car to cut more 
and deeper corrugations in the road 
surface.” 


FAFNIR CO. ARRANGES FOR 
PRODUCTION IN CANADA 


New Britain, Conn., Jan. 238.— 
Fafnir dall-bearing power transmis- 
sion equipment will be manufac- 
tured in Canada henceforth, accord- 
ing to an announcement made here 





by officials of the Fafnir Bearings 
Company. The equipment will be 
distributed in the Dominion of Can- |} 
|ada by the Dodge Manufacturing | 
| Company of Canada, located in 'To- 
| ronto. 

| The purpose of the new plan is 
|to render Fafnir equipment more 
| easily accessible and lower in price | 
|}in Canada and to Canadian indus-; 
| tries by selling direct from a Cana- | 
| dian plant. Fafnir ball bearings} 
| will be manufactured in New Britain | 
as heretoiore 





| troduced 
| rector 


FILLER SALES DIRECTOR 
WITH CASEY-BOW YER 
Seattle, Wash., Jan. 28—A. E. 
Filler, formerly with Transport Mo- 
tor Company at Spokane, has just 
been appointed Marmon director of 
sales by Casey-Bowyer Company. 


he Diamond T Franchise 





PACKARD CONDUCTING 
ANNUAL ZONE MEETING 
FOR MID-WEST DEALERS 


Chicago, Jan. 28—The Packard 
Motor Car Company is entertain- 
ing 350 distributors *and dealers 
from the central section of tho 
country in a two days’ session at 
the Hotel Blackstone today and 
Tuesday. This is the annual zone 
meeting held at the Chicago Show, 
at which company plans and poli- 
cies are discussed by factory offi- 
cials. 

Tonight at the Blackstone a din- 
ner was given to those in attend- 
ance at the meeting. R. E. Cham- 
berlain, general sales manager for 
Packard, was toastmaster, and in- 
Dr. Burgess Johnson, di- 
of public relations at Syra- 
cus® University. Dr. Johnson has 
a distinguished reputation as an 
economist. Elaborately designed 
programs served as place cards, and 
a program of vaudeville and music 
followed the banquet. 


for 19 years a bankable asset 





now ...doubly valuable 









































IAMOND ' 


have more 


since this pioneer builder of 
fine motor trucks again pio- 
neered in the introduction of 
6-cylinder, 
bearing truck motors where 

fours had always ruled supreme. 


heavy duty, 











Diamond T Model 302—-with Standard Stake body. 
/-bearing, 6-cylinder TRUCK motor. Lockheed brakes. Pneumatic tires, dual in rear. 





2-ton capacity, 


Chassis $1650 f. 0. b. Chicago. 


I dealerships 


than doubled 








7, 


—_ 





And 


pioneered, too, in making the motor truck 
a handsome, graceful thing, instead of 


traffic’s “ugly 


leadership. 


“It is an established fact that au- | 


tomotive engineers long have 


at- j 


tempted to attain as great a flex- | 


bility and economy in internal com- 
bustion engines as is possible 


to | 


attain in electric motors, hence the | 
increasing use of the eight-cylinder | 


gasoline engine. 


flexibility and maneuverability to a 
superlative degree.” 


50,000 SHARES PIRELLI 
COMMON SOLD IN U. 


New York, Jan. 28.—The offering 
of 50,000 American shares of Pirelli 
Company of Italy common 
has all been sold here. 
pany of Italy, founded fifty-seven 
years ago, manufactures a wide va- 
riety of rubber articles, including 
automobile tires and floor covering. 


Ss 


stock 


The use of such | 
electric motors, therefore, will attain | 


Pirelli Com- | 





blind 


duckling” which 


tradition had ruled it. 

American truck buyers have respond- 
ed to Diamond T’s style and engineering 
This 


spoken in a tremendous leap in sales. 


response has_ been 


{ 59% © 


SALES 
INCREASE 
in 1928 2 





) = 





er progress. 
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66-horse power, 


Now, with four great, new 
bevel-drive sixes in 1, 144, 2 
and 2!4-ton capacities to lead 
this famous line, and with a 
truck for every need, up to 12 
tons, Diamond T dealers for 
1929 face a ye 


ir of even great- 


Diamond T welcomes correspondence 
from responsible, interested motor truck 


sales organizations. 





A complete line of Sixes, 1 to 





NOTE THESE PRICES! 
They Prove Diamend T Value 


Diamond T Model 151—1-ton chassis. . $1095 
Diamond T Model 290—1”%-ton chassis .... 1475 
Diamond T Médel 302—2-ton chassis...... 1650 
Diamond T Model 550—2”-ton chassis. .... 2195 


All prices f, o. bh. Chicago 


12 tons capacity 








See the new Diamond T’s during Chicago Motor Show 
week, at Diamond T Factory Branch and Sales Rooms, 
933-41 West Washington Boulevard, Chicago. 


| Diamond <t> 


DIAMOND T MOTOR CAR COMPANY, CHICAGO, ILL. 
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,Coate Tells Chevrolet Dealers of 
Canada of G. M. Accounting System) Business Failures 


Montreal, Jan. 28.—“Any auto- 
mobile dealer who tries to operate 
on accounting ideas of the past 
century wilf probably soon be a 
dealer of the past. Millions of 
dollars are being lost in business 
today through the lack of proper 
accounting.” 

These are the statements of the 
general manager of a company 
formed by General Motors of Can- 
ada to do nothing more than de- 
velop and install practical account- 
ing systems for General Motors 
dealers. He is F. B. Coate, general 
manager of the Motor Accounting 
Company of Canada, and was in 
Montreal this week attending the 
motor show with other executives 
of General Motors of Canada. 

Mr. Coate spoke to the Chevrolet 
dealer organization of Quebec. east- 
ern Onatrio, and the Maritimes, 
which met in convention at the 
Mount Royal Hotel and the Prin- 
cess Theater. 

General Motors consider,” said 
Mr. Coate, “that every one of their 
dealers is a partner in their busi- 
ness and that is why they estab- 
lished the Motor Accounting Com- 
pany. In any business, uncertainty 
and efficiency are as far apart as 
the north pole is from the south. 
No business man can stop leaks and 
improve his efficiency uniess he 


knows where the leaks are. It can- 
net be done on generalities If 
nust be done specificaliy. Then 
when the facts are known, con- 
structive decisions may be made 


4owever, it is not the easiest thing 


—_—— —— 


il will do 
I 


a Dalton, therefore 


T’S an accounting 


register and it’s 


it does more than most 


They all hold money, BUT this one 


| workings of 


ll 


| 
P | Special from 
;in the world to get the facts upon 


which to work. For the General' 
Motors dealer, that is where Motor 
Accounting comes in.” 

Mr. Coate explained briefly 
this system, which 
considered by General Motors to be 
one of the best investments which 
they have ever made. 


the | 
iS 


McCOLL ADDS STATIONS 


Montreal, Jan. 28—It is an- 
nounced at Toronto that McColl 
Fontenac Oil Company, Ltd., has 


acquired several additional distrib- 
uting stations in this province in 
anticipation of an increased demand 
for the company’s products in the 
yming season. 


OPENS NEW STATION 
Steubenville, O., Jan. 28—The K 
& N Tire Company, for five years 
at 415 Washington St., has opened a 


new complete service station at 
504-66 Washington St. The old sta- 
tion will be continued for a short 
time, but it is planned to center all 
the business at the new station 
Accessories, tires and batteries will 
be sold at the new location 

WILL DOUBLE CAPACITY 

Moline, Ul, Jan. 28—The Har- 


rington-Seaberg Corporation of this 
city, which acquired by the 
Gamewcll Corporation of Massachu- 


was 


setts, is expected to be devoted en- 
tirely hereafter to production of 
traffic signal and sien flasher de- 
vices. The new owners, it is under- 


stood, plan to double production at 
the plant. 


eee eee 





pay and those who don’t 





‘Plan to Analyze 


A. D. N. Washington Byreau 

Washington, Jan. 28.—The De- 
partment of Commerce will un- 
dertake a scientific analysis of the 
records of bankrupt firms to de- 
termine the fundamental causes 


of these business mortalities, Sec- | 2™mong distributors and_ dealers j 
retary Willim F. Whiting an- broad. His new work will take 

nounced today. him into practically every country 

Such an investigation has been 0M the globe in the interest of Hup- 
advocated by a wide range of busi- | ™obile All of his time will be spent 
ness associations and the results im more closely supervising the 
eventually obtained by the survey | Overseas markets through personal 
are calculated to be of invaluable Contact with Hupmobile distributors 
assistance in the future to industry — ‘eae in all parts of the 

woric 


generally, particularly manufactur- 


ers of motor vehicles, tires and ac- 
cessories, with whom the 
of bankruptcy encountered by deal- 
ers has been an endless source of 
business annoyance. 
Private specialists in 


University law faculty, will co-oper- 


ate with the department in itS resulted in the choice of Albert B 
autopsy of defunct dealers, Secre- parfet as president. Mr. Parfet is a 
tary Whiting said. Ford dealer at Port Huron. 
Harold J. Allington, Hudson-Essex, 

NOLAN SALES MANAGER Saginaw, was made vice-president, 

WITH MILLIKAN MOTORS and John W. Neumann of William 

Altocna, Pa., Jan. 28.—L. D. No- F. V. Neumann & Sons, Detroit dis- ’ 

lan, formerly with the Youngstown ‘utors for Pierce-Arrow, is treas- A 
Studebaker Company at Youngs- Urer. H. H. Shuart, who was largely caine sass 
town, O., is now permanently lo- "eSponsible for the Detroit show, was MOLONY REPRESENTS MARVEL 
cated with the Millikan Motors, "e-elected secretary. CARBURETOR CO. AT SHOW 
Inc., Graham-Paige distributor in > . a 2 _ Chicago, Jan. 28.—The Marvel 
this city, and is serving the local MncDOnaLD ae Coe Carburetor Company is represented 
concern as manager of sales. Mr Newark, N. J., Jan. 28.—S. Floyd at the Chicago Automobile Show by 
Nolan has had fifteen years’ experi- MacDonald has been appointed sales | Don P. Molony, general sales man- 

in automobile selling manager of the East Orange Ford ‘ager, who is making his headquar- 


ence 


Z 


; 
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jobs in your shop 


your profit 


and your overhead. 


Buy a Dalton Accounting Register and 


registers do. 


tells you the items that are profitable 


and those that aren't 


that pay and those that 


you're buying, how much it costs and 


when you'll sell it what 


what’s owed you 


Dalton Division 


Remington Rand Business Service [ne. 


Buffalo, New York 


Branch offices in all Principal cities 


the departments 


you owe and 


the customers who 


draw wages. It 


don’t — what 


I would 


Name 
Address 


City 


you've bought a bookkeeper ... 


doesn’t make mistakes . 


that 


.. that doesn’t 


will pay for itselfin a 
short time and last the life-time of your 
business. Garage, shop and _ service 
station owners, mail the coupon below 


for complete information. 


MAIL THIS COUPON 


SSSR KREBS 


‘Dalton “Division, 
Remington Rand Business Service Inc. 


Buffalo, N.Y. 


liké to receive additional informatioa 


regarding the Dalton Accounting Register. 


ADN.-1 








bugaboo 


bankruptcy 
and retail credit, including the Yale 


———— 








PNAMES MALCOLM | 
DIRECTOR OF EXPORTS| 


| 
| 
| 
} 
| 





J. SHORTER, who has been 

. appointed assistant general 
sales manager of Durant Motors, 
Inc. For the past year Mr. Shor- 
ter has assistant sales man- 
ager o@the Durant Motor Com- 
pany of New Jersey, in charge of 
sales in. the eastern United 
States. His new headquarters 
will be at Lansing, Mich. 


/HUP 



































Detroit, Jan. 28.—R. S. Cole, vice- 
president in charge of sales for the} 
Hupp Motor Car Corporation, has 
‘appointed G. M. Malcolm director | 
of exports for Hupmobile. 

Mr. Malcolm is well known among 
American exporters of motor cars 
and has an extensive acquaintance 














PARFET NEW HEAD OF 
MICHIGAN ASSOCIATION 


Special from A. D. N. Detroit Bureau 
Detroit, Jan. 28.—Election of the 
Michigan Automotive Trade Asso- 


clation at the annual meeting here 














Company ters at the Congress Hotel. 
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_ ENDURING 
PERFORMANCE 


Under Severest Conditions 
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build” 


MECTANICS 


OIL LUBRICATED, OIL TIGHT 
UNIVERSAL JOINTS 


The majority of all new 


at 2 
res. © 
es 


“Built as only mechanics can 


| cars are equipped with 
| Mechanics Oil Lubricated 
| Universal Joints. 


MECHANICS UNIVERSAL JOINT CO. 
ROCKFORD, ILLINOIS 





| Sales Representatives— 


| C. A. S. ENGINEERING CO. 
‘GENERAL MANUFACTURERS BUILDING, 
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7,000,000 cars—to be 


produced 
in 1929 


4,000,000 cars—pres- 


ent annual 
consumption 


WHO 
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Colonel Leonard P. 








Ayres, Vice-President and nationally known statistician of the Cleveland Trust Co. 


1s going to buy the 


Extra 3,000,000? 


OU heard Colonel Ayres’ estimate of 7,000,000 produc- 
tion for 1929. 
You know that t 
t 4,000,000. 
Where are you going to sell those 3,000,000 extra cars? 
THIS ADVERTISEMENT OFFERS YOU A NEW MARKET — 
SO VAST IN DIMENSIONS THAT IT CAN CONSUME MORE 
CARS WITHIN ITS OWN CONFINES THAN HAVE EVER 
BEEN PRODUCED IN THE HISTORY OF THE INDUSTRY. 
In one single group is gathered this new army of prospects, 
amounting fo 65 percent of the entire population of the United States. 
These families are buying homes, installing washing ma- 
chines, trading in radios and investing in securities. Many of 
them own cars now and are ready for an exchange or an addi- 
tion. Their buying power has increased 53 percent since the war. 
They are the families of the social-occupational stratum 
known as Wage Earners AND THEY DON’T READ THE MAG- 
AZINES THAT HAVE BEEN CARRYING YOUR ADVERTISING. 


he present market has been holding tight 


Though your schedules may have included 44 magazines, only 1 out of 3 
in this Wage Earner stratum has ever had a chance to hear your story.* The 
average magazine doesn’t appeal to their more unsophisticated reading tastes. 
They rarely read magazines at a/] UNTIL THERE APPEARED ONE MAJOR MAG- 


AZINE SPECIFICALLY EDITED FOR THEM. 


‘rf 








Colonel Ayres 
States the Problem: 


“If production >rojects of all 
the companies for 1929 could be 
ascertained and combined, they 
would show a planned output for 
next year of around 7,000,000 cars, 

with an available market of a 
little over 4,000,000. It seems 


probable that new concepts of 


competition will develop in the 
automobile industry in 1929.” 

(Colonel Ayres points out that 
records show a considerable in- 
crease has taken place in sal es 
abroad this year of Am Leric an made 
automobiles and trucks; but, he 
adds:) 

“There is no prospect that it 
will soon grow to such a volume 
as to relieve the threatened con- 
gestion in the home markets.” 








~ That magazine is True Story and it is bought every month 
on the newsstands at full price of 25 cents by more than 
2,000,000 families whom you cannot reach to any appreciable extent 
through any other magazine or group of magazines. 

True Story’s readers are HUSBANDS and WIVES. 40 percent 
live in homes which they have bovght. Half of them already 
own automobiles and are presumably susceptible to new model 
announcements. Their annual replacement business alone, exceeds 
the total of General Motors entire export trade for 1928. 

They pay more for True Story on the newsstands than do 
the readers of all five leading women’s magazines in total. 

Anyone with 3,000,000 extra merchandise units to dispose of, 
can’t laugh off 2,000,000 new prospects able and ready to buy. 

Unless you use True Story you will continue to duplicate 
your magazine advertising, 2, 3 and 4 copies to a homet in the 
old 35 percent market where all other magazines concentrate 
WITHOUT REACHING THE 2,000,000 NEW PROSPECTS, WHO 
PREFER ONLY TRUE STORY. 


Yes, duplication is a good thing; but not if it costs you coverage in the 
greatest single market of them all! 

If you want to sell your peak production get the figures! In book form. 
Merely sign your name and address to the margin below and mail it to Truc 


Story, Graybar Building, New York City. 


J. Walter Thompson, Investigation. R. O. Eastman, National Advertising Survey. 
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UPPERCU TO BUILD YACHT training ship he recently bought. 
Fal FORD AIRPLANE PLANT ° OUT OF TRAINING VESSEL | He made the announcement as he 
. BOOSTS OUTPUT 400 Yo Newark, N. J., Jan, 28—A round- oo ng ey B mag ome 
ei . , aughters on the Majestic, for a 
Detroit, Jan, 28—Within the past | *Pe-World cruise will be made by/ tour abroad with the chief object 
year the Ford Motor Company has | Melis M. Uppercu of the Uppercu| an dnspeewomeof the recent pur- 
increased the manufacturing capa-| Cadillac Corporation of this city as| chase. Mr. Uppercu said the boat 
city of its airplane factory at Dear-| Soon as he converts into an auxili-| is of steel, built along the lines of 
born by 400 per cent. ary yacht the Swedish cadet sailing’ the famous China tea clippers. 
At the beginning of 1928 the fac- —— _ 
tory equipment and personnel were 
capable of averaging one completed 
: Ford all-metal tri-motored plane ; 
: | each week. At that time approxi- 
‘4 mately 150 men were employed in| —_ 
the factory. Today, with gt! 
personnel increased to nearly 1,20 e 
and with improved production y g 
and with improved production || AX (Jmiversal Monogram 
the factory can produce an airplane | 7. 
a day during each Ford five-aay)| Style for Every Coneeiv- 
week. The present production} 
A schedule is three planes a week. able Motor Car 
5 tio- Control | 
PROBLEMS DISCUSSED PACKARB:, O complete and so beautiful is | 
LOOK FOR THE BY HUPMOBILE DEALERS. a the new line of Universal | | 
Monograms that there is a design 
‘|| Chicago, Jan, 28—Hupp Motor | to harmonize with every imagin- 
| Car Corporation dealers in this ter- | able stvle of motor car. They are 
| ritory meet every day in show week | ’ 
' ' . | for informal get-togethers in the | made to grace the finest custom 
. The 1929 creations comprise the most beautiful array of | Palmer House. automobile, yet are appropriate and 
automobiles ever offered. But you must go beyond | The groups are small, but every correct for all cars. 
beauty and study engines and their performance. |man who comes brings with him : 
The first thought is carburetion. Many of the most | Some live topic in his own experi- In Universal Monograms you 
prominent cars are Marvel equipped. Look for it and ence for discussion by the others. will discover a new, easy way to 
make certain the car you line up with has a Marvel under | This plan, which has been followed | ; See bie tiie 
the hood. | as regular show practice by Hupmo- greater profits. Installation is sim 
|bile, is said by officials to be very ple. Sales are easy and fast. And 
MARVEL CARBURETER COMPANY —— and on bring a con- complete customer satisfaction is 
. on structive suggestions on how to : 
FLINI MICHIGAN j}handle actual problems arising in certain. 
practice. The Packard and Chrysler series 











shown here are only two of the six 
separate series which comprise the 
entire line. See the complete dis- 
plays at the automobile shows to- 
day, or write for information on 
the Universal Monogram dealer 
proposition. 


PACKARD HOLDS DAILY 
MEETINGS WITH DEALERS 








Chicago, Jan. 28.—In accordance | 
| with its usual show custom, Pack- | 
|ard is holding daily meetings of 
| small dealer groups. 

| Meetings are held at the Hotel 
| Blackstone, and the gatherings are 
| wholly informal. Questions of in- | 
bay] to distributors and dealers 


Retail prices—$3.50 to $7.50 per pair 





AT THE CHICAGO SHOW— 
in Booth 80 you will find a complete display 
of Universal Monograms. See them today. 
AT THE CLEVELAND SHOW— 


you will find Universal Monograms dis- 
played by Cleveland Auto Equipment Co. 


are discussed by those present, and 
/a consensus of experience in han- | 
‘woe problems obtained. 
|STEWART-WARNER SELLS 
KANSAS CITY BRANCH 

Kansas City, Jan. 28.—Charles L. 
| Carson has purchased the Stewart- 
| Warner Corporation factory branch | 
|here and has moved the store and 
service station from 2600 Grand 
|Ave. to 1812 Baltimore Ave. Mr. 
|Carson has been manager for the 
| Stewart-Warner company in Albu- 
|querque, N. M., and El Paso, Tex., 
for ten years. 














THE MARK OF CRAFTSMANSHIP 





ap) VAN SICKLEN CORPORATION 
ee 350 Bluff City Boulevard 
ee ELGIN > > ILLINOIS 
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‘CERN UPA ET EAST REL A TEE LE ELE ENT IE 
7TTTe"r""TCCT0TCTTTTT7C7C7V8FT"7C8TCCCFF | 


“We Don’t Know We 


Have a Timing Drive” if 








WAHL.TWO-WAY HYDRAULIE 
SHOCK -ABSORBERS 


Twat is what engineers and 
service men of the cars using Formica 
timing gears tell us about the way this 
drive is standing up, 

Besides that, the drive is as silent as any in 
use anywhere; it remains positive and does 
not stretch or change for the life of the 
car—hence, requires no adjustment. 

It has only two moving parts. 

Let Formica engineers tell you the story. 


HAVE 

MODERNIZED 

RIDING | 
COMFORT 





The simple, compact and 
reliable Wahl Two - Way 
Hydraulic Shock Absorber 


With all motordom centering its attention on greater riding comfort—with car buyers 
everywhere demanding it—and car builders bending every effort to provide it— 


- THE GREATER HUDSON 


| has adopted WAHL TWO-WAY HYDRAULIC SHOCK ABSORBERS as standard equipment. 
More and more motorists are buying Wahls for installation on their present cars. Such increasing 
preference on the part of motor-car builders and buyers affords concrete proof of Wahl superiority. 


The Formica Insulation Company 


4616 Spring Grove Avenue 
Cincinnati, Ohio 


Distributors and Service Stations 
write for our Profit Proposition 


THE WAHL COMPANY 
1840 Roscoe Street 





Chicago, Illinois 
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4000 Cars 
Daily 
Leave 

Factories 


Equipped 
th 


wi 


Passenger Cars 
Lead in Advance 


By CONRAD J, ALEXANDER 
EW YORK, Jan. 28.— 


to be slightly upward. 

For the fourth consecutive week 
the average price of the sixty auto- 
motive stocks use@ in the Automo- 
tive Daily News compilation made a 
net advance of less than one point. 
The advances for the four weeks ot 
the new year were .79, .30, 43 and 
83, respectively, for a total net gain 
of 2.35 points. 

In the first week the net gain 
was due largely to the sharp up- 








CROMINER 


Already 
USED IN FOUR 
Makes of 


AIRPLANES 
And well known other 
PRODUCTS 





New Applications 
Daily! 


SEALS 
COVERS 
CONCEALS 


and 


ORNAMENTS 


SCREWS 
BOLTS 
NUTS 
Etc. 





CROWNER CO. 
233 BROADWAY 
NEW YORK 











ward turn of the accessory com- 
pany stocks; in the second week 
the rubbers came to the rescue 
of a dull market and went forward 
enough to carry the general aver- 
age with them; in the third week 
it was the accessory group again, 
and in the past week the passen- 
ger car group made the only gain 
of more than one point. 

For the first week in 1929 all four 
groups moved in the same direction 
as in the past week. While it is true 





that all the groups advanced in av-| 


;erage price, it is also true that in 
the past week the movement of in- 
dividual stocks was more mixed 
than in any previous week this year. 

The general advance, therefore, 
was due largely to the large ad- 
vances made by a number of in- 
dividual issues, such as General 
Motors, Nash, Studebaker, Mack 
Trucks, etc., with gains ranging as 
high as 16% points. 


The Groups 


The sixty automotives, with the 
| Slight advance this week, at least 
| Set a new high mark for both 1928 
and 1929. In view of the sensa- 
| tional advances of automotive stocks 
| last year, that fact is no faint praise 
ke the action of this group of secur- 
ities. 

The accessory group at 78.24 
stands at the high point for 1928 
and 1929, the previous high having 
| been set in the week ended Janu- 
| ary 19. The passenger car group 
is also at its high point of both 
1928 and 1929, the average price 
of 62.46 being .60 of a point above 
the former high for the two years 














| 
| 


The 1929 movement of | 
automotive stocks continues | 





Automotive Stock Averages Up 


AUTOMOTIVE DAILY NEWS 
STOCK AVERAGES 


Net 
Jan. 19 Jan. 26 Chee. 


60 Automotives - 64.66 65.494 .83 
20 Passenger cars.. 60.04 62.4641.565 
20 Accessories + 77.71 78.244 .53 
190 Rubbers ....... 67.45 67.764 .31 
10 Trucks ........ 43.27 43.824 .55 


. ++ ++160.00 163.00 + 3.00 
ACTIVE STOCKS 


|} 690 Industrials 





General Motors.... 196 212% +16% 

GO NEW... eeeees 78% 84%+ 6% 
Studebaker ....... 88 97%+ 9% 
BORG sc tcccvecses 104% 115% 410% 
Mack Trucks...... 105% 113 + 7% 
MOOT wctioses - 70% 72 + 1% 
Electric Auto-Lite. 161% 166 4% Ty) 
Goodyear ..... + 129% 132% 3% |! 











which was made in the week end- 
ed January 5. So the last week 
can be called a profitable one for 
the automotive stocks, with two 
groups setting new high marks 
and the other groups making 
gains. 

General Motors, Studebaker and 
Nash set up the most impressive 
gains among the passenger cars. 
Mack Trucks became active on good | 
|} ouying and went into new high ter- | 








lritory. Goodyear made the best} 
showing among the rubbers, and 
| Electric Auto-Lite and Eaton were 


ithe most impressive among the ac- 


} 
; cessories, 
| 





| 











New Highs 


| New highs for 1929 were numer- 
| ous during the last week, and in} 
|most cases, of course, new tops for | 
| this year mean also new tops for) 
|last year. This was the case, how- 
| ever, with the General Motors issues. | 
| Old General Motors went to 214% | 
| for a new 1929 high, comparing with | 
| 224%, the top for last year. The 
Inew G. M. stock in the last week} 
|touched 86, compared with a high| 
‘last year of 90%. Nash soared to| 
|118%%, Studebaker to 98,and Auburn, 
On the Curb, to 141%. The Nash 
j}and Studebaker highs go for both| 
lyears, but Auburn touched 143 in| 
99 


| Mack and Yellow Coach, a 
the trucks, touched new tops. Mack | 
went to 113, and Yellow to 43%<, the 
former being a record price for 1928 
}and 1929, but Yellow went above 57 | 
iin 1928. 


of 20%. 

Among the high steppers in the 
accessory and equipment field 
were Continental Motors, with a 
new high for both years, at 28%. 








‘Carburetor at 59, Bullard Company 


=—— 


New Highs Made 
For 1928 and 1929 


This stock has been available 
around $10 a share for the past 
four or five years, and only re- 
cently has been among the prom- 
inent movers. 

Electric Auto-Lite, which has been 
on the upward grade for the past 
year, is still stepping and in the past 
week hit a new high, at 168. Kelsey- 
Hayes Wheel was high, at 54%; 
Stewart-Warner at 145, Stromberg | 











at 48%, C. G. Spring at 14%, and 











Individuals 





Wire Wheel at 30%. 








poration has decided to drop Spee- 


| there was 


| split. 


stock at $90 per share in the ratio 


|.G. Lester, president, and H. P. Crox- | 
Among the tire comp&any stocks, | ton, secretary, has filed an amend- | 

Fisk made a new high for this year|ment to its articles of incorpora- i 
tion 
| from 600 shares of stock, par value | 
| $100 each, to 3,000 shares no par, | 
|representing the same amount of | 
| capital stock $60,000. 


Stewart-Warner Speedometer Cor- 


dometer from its name and split up 
its stock. Other accessory and equip- 
ment company stocks that have . 
been split in recent months include | pe 
Timken Roller Bearing, Stromberg | 
Carburetor, Electric Auto-Lite and | 
Murray Corporation. In each case 
a considerable upward | 
movement in the stock preceding the | - 





















One cause for the sagging of | 
American Chain preferred recent- 
ly became evident this week when 
the usual stock dividend was drop- 
ped. This company recently ob- 
tained an order from the Ford 
Motor Car Company for 1,900 
bumpers a day for an indefinite 
period. 

Stockholders of the Bendix Cor- 
poration of record Saturday have 
the right to subscribe for additional 


PRECISION 


permeates to the 
very heart of 
all Continental 
activities + Also, 
it governs the ful- 
filling of orders 
+ + Individually 
designed motors 
not only are 
built precisely as 
designed, but 


of one new share for each ten shares 
held. Rights of Marmon stockhold- 
ers to subscribe for additional stock | 
at $55 per share at the ratio of 3-10 
of a share for each share held ex- 
pire today. :- 
MASSILLON RUBBER CO. } 
BOOSTS CAPITAL STOCK | 
Massillon, O., Jan. 28.—The Mas- | 
sillon Rubber Company, through J. | 


increasing its capital stock | 


— st 
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Precision Ball Bearings 
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NORMA- 
HOFFMANN 
Headquarters 

is open 
at Suite 5A 
Stevens Hotel 
* 8 & 


WELCOME! 
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Whether a tiny 


ing or one for 
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NORMA-HOFFMANN BEARINGS CORPORATION 


Stamford, Conn., U. S. A. 


rear axle, the choice of Norma- 
Hoffmann Bearings assures de- 


pendable performance. 


| they are built 
ff precisely on time 
| + + No hold-ups 
'@ in Continental 
| procedure. 

| 


| 

| ’ CONTINENTAL MOTORS 
CORPORATION 

| 


Offices: Detroit, Michigan, U.S.A. 


| Factories: Detroit and Muskegon 


The Largest Exclusive Motor 


Manufacturer in the World 


generator bear- 


transmission or 





[ontinental 
Motors 
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Each year the doors are hardly opened on 
the automobile shows before a dozen or 
more “‘hits of the show” are proclaimed. 
But this year, you know, if you have 
attended any of the shows, that one car is 
stopping nearly every passerby and is always 
the center of the big crowd. This car is the 
New Pontiac Big Six. 


Let’s see what these crowds around the New 
Pontiac Big Six mean. They mean that it 
has captured the fancy of those American 
people who have had an opportunity to see 
it. They mean that its unprecedented value 
is so obvious that people with scores of 
other cars around them fasten their atten- 
tion on its big car beauty, style and 
features. They mean that even now it has 
tens of thousands praising it as far-and- 


PONTIAC 


SIX 


away the greatest automobile ever intro- 
duced into the! low-priced field. And they 
mean that Oakland-Pontiac dealers during 
1929 are going tosell Pontiac Sixes in volume 
eclipsing even Pontiac’s own record- 
breaking sales for the last three years. 


With what enthusiasm Oakland -Pontiac 
dealers are looking to the coming season 
you don’t need to guess if you have seen the 
New Pontiac Big Six. And, in addition to 
this great new Pontiac, they also have the 
finest of all Oaklands, the New All- 


American Six, to sell. 


You may be able to share their en- 
thusiasm and their opportunity if you are 
the right man and you act atonce. Writeto 
Dept. G for complete information on the 
Oakland-Pontiac Double-Profit Franchise! 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 


OAKLAN 1D-PONTIAC 
Double - Profit Franchise 







The 2-Door Sedan, $745 






